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What Harry Didn’t 


Proving That to Have Insurance at the Right 
Time One Must Have It All the Time 


F only we could take a peep 
around the corner and see 
what is coming! Some things 

we dread to meet have a way of 
slipping up on us unawares. The 
following true story is an exam- 
ple: 

Harry K. graduated from den- 
tal college and immediately opened 
an office in his home city of 60,000. 
And as everybody knew Harry 
and liked him, he soon had all the 
work he could do. 

Then came the war and after 
selling out his business and burn- 
ing the bridges behind him, Harry 
was sent to France. 


Returns from War 


Three years later he returned 
unharmed and wearing a major’s 
uniform. But brass buttons and 
shoulder straps meant nothing to 
him. He was not sold on war. He 
wanted to be just plain “Doctor 
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Harry” by which he had been 
known to all his patrons and 
friends. 


Old Customers Return 


His ambition was to get back to 
his practice and this he did as soon 
as he was able to fit up an office. 
His old customers flocked back, 
bringing their friends with them, 
and within a year’s time Harry 
could boast of the biggest practice 
in town. But many things could 
happen to mar this picture. A den- 
tist, you know, has to have feet to 
stand on, eyes to see with, and 
hands to work with. Should any- 
thing happen to any of these he 
would be put out of business. But 
wise Harry had thought of this 
and had taken out a general acci- 
dent policy for a goodly amount 
and an additional policy for 
double that amount ,covering eyes 
and hands only. What more could 


any prudent dentist have done to 
fortify himself against the uncer- 
tainties of fate? 

One morning several years later 
Harry received from the insur- 
ance company the usual premium 
due notices, and, having other 
things on his mind at the time, 
placed them among some other 
papers on his desk. There they lay 
forgotten until one afternoon 
when the agent called to remind 
him. 


Last Day of Grace 


Calling Harry off to one side, 
the agent said to him, “Doctor 
Harry, do you know that this is 
the last day of grace on your ac- 
cident premiums?” 

“T’m too busy to bother with it 
today,” answered Harry. “Don’t 
you see I have a patient in the 
chair and two others waiting ?” 

(Continued on page 30) 
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—go see your prospect. That is al! 
there was printed on the postal card 
received from the Acacia Mutual Life 
Association, Washington, D. C., but 
what a lecture is contained in that 
short sentence! 

oo * * 
NSPIRATIONAL addresses are, as 
a general thing, so deadly. The 

ability to really get across to the 
other fellow the enthusiasm which the 
speaker doubtless feels most sincerely 
is very rare. Such a one is Frank L. 
Jones, vice-president of the Equitable 
Life Assurance Society, who qualifies 
to a high degree in this difficult busi- 
ness. He addressed the Life Under- 
writers of New York City at their last 
meeting on the theme of the hidden 
reserve that lies in all men, and even 
in all nature. He must have thor- 
oughly convinced every one there that 
he or she was capable of doing far 
better than the “average,” which is, 
the speaker declared, an ambition 
shared by too few of us. 

* * * 
NCIDENTALLY, this spirit must be 
thoroughly infused into the entire 

Equitable sales organization. One day 
a year the field force sets itself the 
task of writing a minimum of one 
application within 24 hours after 
notification from their committee, the 
arrival of this notice to be unannounced 
beforehand. This year the occasion, 
known as Loyalty Day, resulted in 
more than sixty-seven million dollars in 
new business. 


games will hold down your chair 


eo -*e: 


_-- additional insurance at the 
time of delivery is becoming much 
more common than in former years. It 
is universally agreed that the average 
man applies for too little life insurance, 
and the history of practically all in- 
surers will show how the first policy 
has been augmented by from anywhere 
from two to ten times the original 
amount. This thought was emphasized 
by Ralph Englesman, well known 
Brooklyn lecturer and manager, in a 
talk at the Seminar sponsored by the 
Life Underwriters Association of New 
York recently. Mr. Englesman has 
been so successful in following this 
practice as to become noted for it. An- 
other speaker gave illustration of this 
reputation by relating how a client had 
called up Mr. Englesman’s office to as- 
certain the amount of the premium on 
a new policy. Upon being told what 
the amount was the buyer asked, “And 
how much is the premium on the addi- 
tional policy?” 


APPY NEW YEAR! Christmas 

must have been a Merrie one, 
with cold weather and icy sidewalks 
and what not, forcing in the apps for 
property owners’ responsibility policies. 
Before Babe 1930 puts on very much 
age there will be a lot of opportunities 
for getting in on the so called rush for 
this coverage. Make it a resolution 
number nine thousand nine hundred 
and ninety-nine, to “get all the prop- 
erty owners’ responsibility business 
that is coming to me.” And incidently 
if you operate south of the frozen 
wastes, don’t let the lack of sleet and 
snow and icy sidewalks balk your sale 
for this protection. A broken sidewalk 
can bring in just as heavy a verdict 
in a liability suit as a slippery walk. 
There are a hundred and one reasons 
why agency customers should be ad- 
vised and sold on this policy. The low 
cost should be a big factor in its sale. 


* * * 


HE taxicab rate situation has 

again come to the front causing 
embarrassment if not distasteful pub- 
licity to companies in New York. This 
time the affair has commanded space 
in the daily press, and the business as 
a whole has been hard hit. Perhaps 
the most distasteful aspect of it all is 
that rumors of unethical and even un- 
lawful tactics have been brought to the 
attention of Superintendent Albert 
Conway in such a way that he is 
powerless to take action against the 
companies purported to be using these 
methods for getting business. 


* * * 


HE State official has been told that 

there is a company or companies 
offering a set of license plates to cab 
owners and operators as an induce- 
ment to take out insurance with their 
firm. Smaller companies have com- 
plained of this practice and yet there is 
not enough conclusive proof on which 
Mr. Conway can act. It is indeed piti- 
ful that these complaining companies 
cannot furnish the superintendent with 
the needed proof. It is certain that the 
guilty ones would be prosecuted by the 
State Department if such proof was 


tendered. 
ie * * 


OME of the smaller companies 

which have suffered from this situ- 
ation are reported to be facing the di- 
lemma of not having enough risks on 
their books to keep them in business. 
They must at least meet their overhead 
expenses in order to maintain their 
charter in the State. 












SMOKES 





DON’T know whether it is because 
he was once exposed to the same 
brand of higher learning that I was, 
or because possibly, he has not fully 
recovered from the effects of a piece 
of shrapnel that bounced off his head 
on the battlefields of France, or yet 
again, because he has a feeling for the 
finer things in life, but at any rate, 
Sid Whipple of the Retail Credit Com- 
pany is a constant reader of this col- 
umn. Mr. Whipple, in short, is my 
public, and regardless of how deaden- 
ing these paragraphs may be to the 
rest of you, the show must go on. 
* * * 
R. WHIPPLE and his colleagues, 
incidentally, are doubtless in- 
terested in the manner in which the 
insurance field is gradually being in- 
fested with “rackets.” The recent 
Pathe film studio fire in New York 
revealed the existence of a remunera- 
tive profession engaged in chiefly by 
ex-firemen. The dope is for these lads 
to hop on property owners who have 
been cited by the Fire Prevention Bu- 
reau and relieve them, for a considera- 
tion of course, from the necessity of 
making the ordered changes in their 
property. Only a short while ago, New 
York authorities began to suspect that 
perhaps the inordinate number of fires 
occurring in buildings under construc- 
tion was not due solely to the natural 
hazards existing in such properties. 
It developed later that a number of 
buildings were burned by racketeers 
who were the mercenaries in a build- 
ing trades war. These rackets have 
become real and serious underwriting 
hazards. I do not like crooks of any 
kind but if we must have them, then 
the old-fashioned plug-uglies that were 
good enough for my grandfather are 
good enough for me. 
j * * * 
OR a New Year resolution I am 
going to try a noble experiment. I 
pledge myself to abstain from intoxi- 
cating liquor in any form except for 
the following occasions: 1. When I am 
out in company. 2. When I am alone. 
* * k 
UT, of course, that does not mean 
I will not as usual make the ste- 
reotyped resolutions, such as: 

Always be cheerful in the morning 
but never be witty at breakfast. 

Try with all the soul that is in me, 
though I shall probably not keep this, 
to refrain from shooting the man in 
the apartment on the floor above the 
next time he comes down to talk about 
his trip to Europe or his latest opera- 
tion. 

So Happy New Year to all. 
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A Happy New Year 


O all its readers THE SPEC- 

TATOR wishes a Happy New 

Year—a happy and prosper- 
ous New Year. 

Prosperity and happiness may 
not always go hand in hand but 
they usually keep close company. 
We sincerely hope for the insur- 
ance companies and for the insur- 
ance agents an unusual measure 
of both during 1930. 

Such a hope has the advantage 
of being made upon the sound 
base of probable fulfillment. The 
recent survey made by THE SPEC- 
TATOR showed that those most 
competent to judge were positive 
in asserting that the insurance 
business had nothing to fear be- 
cause of the Wall Street crash. 
Reports of the November insur- 
ance business justify their optim- 
ism. Economists, practically 
without exception, maintain that 
the country is in a splendid con- 
dition industrially. The Nation 
is prosperous, the Government 
has not only shown a willingness 
to do its part in maintaining that 
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prosperity, but it has taken wise 
and common sense methods to do 
so. 

We are not whistling to raise 
the wind, but expressing a desire 
that has every prospect of becom- 
ing an accomplished fact when 
we wish you a happy and pros- 
perous new year. 


The Prolongation of Human 
Life 

OMING from a nationally 

known industrial leader whose 
principal business interests might 
be assumed to be entirely foreign 
to those of life insurance compa- 
nies, it is significant and interest- 
ing that Irénée du Pont, director 
of the Equitable Life, in address- 
ing the Life Presidents, should 
have struck at the vitals of a prob- 
lem long uppermost in the minds 
of his hearers. When he made his 
earnest and practical plea for life 
insurance companies to cooperate 
in a campaign of research to pro- 
long human life, Mr. du Pont 
sounded an appeal which has 
echoed in the president’s conven- 
tion halls for the past two dec- 
ades, beginning with the address 
delivered by Professor Fisher of 
Yale University, and reiterated by 
a long line of distinguished life 
insurance medical officers and 
presidents. 

And the companies have not 
been unmindful of the problem in 
a more practical way. As Presi- 
dent Ecker, of the Metropolitan 
Life, pointed out in his gracious 
acknowledgment of Mr. du Pont’s 
suggestion, the business of health 
research has been pursued to the 
point of effective demonstration 
and even more zealous work may 
be assumed to constitute the pro- 
grams of all life companies in fu- 
ture. 

Broadening the Work 


The speaker, who referred to 
research as his hobby, cannot have 
been without some knowledge of 
the great efforts expended in this 
direction by some of the individ- 
ual companies, nor of the splendid 
results achieved through the Life 





= 


Extension Institute. Rather, his 
hopes appeared to extend to a 
broader and more intensive ap- 
plication of life extension. As, in- 
deed, do the hopes and ideals of 
all concerned with the problem. At 
the same time, even a cursory ex- 
amination of the record of health 
educational work carried on by 
forty-five life companies report- 
ing to the New York Insurance 
Department clearly indicates the 
necessity for a bigger and broader 
cooperative effort along these 
lines. The bulk of such work has 
thus far been accomplished by a 
few leading individual companies 
and by those who use the services 
of the Life Extension Institute. 


Review of Movement 


Harold A. Ley, president of the 
Institute, addressed the National 
Association of Life Underwriters 
on this same subject at the Wash- 
ington convention last September. 
He then recalled that Dr. Burn- 
side Foster, of the New England 
Mutual Life Insurance Company, 
had strongly advised periodic ex- 
amination of policyholders as far 
back as 1909, and that a Life Ex- 
tension Committee, headed by 
George E. Ide, president of the 
Home Life, had urged cooperative 
action in health research and edu- 
cational work at the Life Presi- 
dents’ convention in 1910. This 
committee pointed out that the 
movement embraced the greatest 
economic value of the nation, and 
it called attention to the vast re- 
sources for carrying on the work 
possessed by the life companies, 
in almost the same words used by 
Irénée du Pont nineteen years la- 
ter. In this review of the history 
of research, Mr. Ley paid especial 
tribute to the memory of the late 
Haley Fiske, whose work he con- 
sidered unparalleled. 

Reference to this subject would 
be incomplete without stressing 
the fact that the New York survey 
previously referred to showed that 
thirty of the forty-five companies 
have done practically nothing in 
the direction of research and edu- 
cation, while fifteen others have 
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spent over seven million dollars 
with very satisfactory results. 
Also, that the Life Extension In- 
stitute records show two compa- 
nies in its list as reporting an im- 
provement in the mortality rate 
among policyholders amounting to 
18 and 23 per cent. 

Viewing the record of accom- 
plishment by various health agen- 
cies in the life insurance field, in 
other industries and under the 
control of civic bodies, it is sug- 
gested that a nation-wide coordi- 
nation of effort be inaugurated. In 
this work it is obvious that it 
should be sponsored and directed 
by the life insurance companies. 
A central bureau under the joint 
direction of the Association of 
Life Insurance Presidents and the 
American Life Convention could 
establish a program of health re- 
search and education similar to 
that of the Life Extension Insti- 
tute but along more extensive 
lines. A wider application of bene- 
fits, a more revealing system of 
physical examination, and a more 
comprehensive educational cam- 
paign, under such management, 
would surely result in a long step 
toward the realization of longer 
and healthier lives for the great 
mass of humanity not materially 
benefited under existing condi- 
conditions. 


Record of Fraternal Orders 


ESPITE the fact that life 
D insurance transacted by 

Fraternal Orders 
now comparatively as large as it 
was some thirty-five years ago, 
nevertheless, there is at the pres- 
ent time a considerable volume 
of business placed through these 
societies. Perusal of the trans- 
actions of the individual orders is 
in consequence of interest to life 
insurance men. 

In the table on page 16 of this 
issue, there is given a record of 
forty-six leading Fraternal Socie- 
ties, eighteen of which have over 
$100,000,000 of insurance in 
force. Also, the aggregates of 


the forty-six orders show total 
Editorial 


is not, 


admitted assets of $622,694,729, 
with insurance in force of $7,- 
144,565,999 on Dec. 31, 1928. They 
received from members during 
1928 over $138,000,000 and paid 
out over $101,000,000. 

In the past few years the 
actuarial structure of fraternal 
societies has undergone readjust- 
ment and because of this, in the 
future in presenting any record of 
the transactions of Fraternal Or- 
ders, they must be grouped into 
classifications which are based on 











the reserve methods which are 
now in operation. 

Many fraternal orders have be- 
come convinced that the legal re- 
serve plan or an adaptation of it, 
is the safest and surest plan of 
providing life insurance and of 
so obtaining a more permanent 
membership. These have, with 
the guidance and assistance of 
state supervising officials, sup- 
plemented their old system with 
methods in conformity with the 
principles of the reserve system. 
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a serene old age. 
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ALL PLAY AND 
NO WORK 


That’s what makes an old man 
grow older (live longer). 


As a salesman of life insurance, you can tell any 
business man a convincing story of the ad- 
vantages of a Prudential Policy providing 
for an Endowment at age 60 or 65. 


Think of it! No labor, no worry in those last 
years. Nothing to do but live and enjoy liv- 


There is no contentment comparable to that of 


The Prudential 


Insurance Company of America 
Epwarp D. DuFFIELp, President 
Home Office, Newark, New Jersey 
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Acquire Large Holding 
of Shenandoah Life 


Associated Life Companies, 
Inc., Announce Purchase 
of Virginia Company 








No Change in Personnel 





Officers and Directors Listed— 
Interests of Controlling Com- 
pany Materially Increased 


LOUISVILLE, Ky., Dec. 22.—Announce- 
ment was made today by Carey G. 
Arnett, president, Associated Life Com- 
panies, Inc., of the purchase by that 
company of substantial holdings in the 
Shenandoah Life Insurance Company, 
of Roanoke, Va. No changes in the 
location or personnel of the Shenan- 
doah are contemplated. 

The Shenandoah Life 
Company began business in 1916, and 
has progressed at a rate equalled by 
few companies in the entire country. 
In this brief period, insurance in force 
has grown to approximately $85,000,- 
000, and capital, surplus and reserves 
to more than $4,600,000. 

Officers of the Shenandoah Life are: 
Robert H. Angell, president; E. Lee 
Trinkle, active vice-president; W. L. 
Andrews, secretary; Dr. J. H. Dunkley, 
medical director; J. Brookes Smith 
actuary; Louis St. J. Thomas, auditor; 
F. C. Collings, assistant secretary and 
treasurer; Charles E. Ward, agency 
manager. 

The company operates in the State 
of Virginia, the District of Columbia, 
Maryland, Pennsylvania, New Jersey, 
Massachusetts, Ohio, North Carolina, 
South Carolina, Georgia, Florida, Ala- 
bama, Tennessee, Kentucky and West 
Virginia. 

Associated Life Companies, Inc., was 
organized several months ago by a 
group of prominent insurance men and 
bankers. The board of directors prob- 

(Concluded on uage 13) 
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Johnson & Higgins to 
Open Boston Office 





M. F. Kane to Be in Charge with 
Miss L. G. Taylor as an 
Assistant 


Johnson & Higgins of New York, 
general agents for the Home Life In- 
surance Company and the Prudential 
Insurance Company of America, will 
open an office in Boston on January 1 
for the exclusive handling of life in- 
surance under the management of 
Matthew F. Kane. Gerald A. Eubank, 
general manager of the Johnson & 
Higgins life department, also an- 
nounces that Miss Lilla G. Taylor will 
be associated with Mr. Kane as office 
assistant and cashier. The Boston office 
will be located at 31 Milk Street, Suite 
604. 

Johnson & Higgins, with the opening 
of the Boston office, will have branches 
actively operating a life insurance de- 
partment in five cities—New York, 
Chicago, Philadelphia, Baltimore and 
Boston—and expect to commence ac- 
tive operations in San Francisco and 
Detroit during 1930. Johnson & Hig- 
gins will finish in second position for 
the year among all the agencies of the 
Prudential and about seventh with the 
Home. 

Mr. Kane, who will manage the new 
Boston office, has been assistant man- 
ager of the Johnson & Higgins life 
department in New York, in charge 
of brokerage operations, since that de- 
partment was established two years 
ago. He began his career with the 
Phoenix Mutual in Hartford and has 
had a long and varied experience in 
both home office and field work. He 
has been associated with the Western 
Union Life of Spokane, the Travelers, 
the Lincoln National Life and the 
Aetna Life. 

Miss Taylor has had an unusually 
successful insurance career. She first 
worked in the Lowell office of the New 
York Life Insurance Company and in 
1904 became cashier of one of that 
company’s Boston branches. 


Loans on Life Policies 
Show Reduction 





Many Insurance Companies 
Report Conditions Now to 
Be Nearly Normal 





Survey by New York World 





Wall Street Crash Caused No- 
vember Calls for Money to Go 
Way Above the Average 


Following the Vall Street crash that 
began in October, THE SPECTATOR in- 
vestigated the amount of policy loans 
made by life insurance companies and 
found, as was to be expected, that life 
policy holders had in many cases taken 
advantage of this opportunity to raise 
much needed money. In some quarters 
a pronounced increase prevailed. 

The New York World last week 
also made a survey of the life policy 
loan situation and finds that while 
policy holders in life insurance com- 
panies rushed*’to borrow on their poli- 
cies during the recent crash, the life 
company records show no abnormal 
demand for money now. Its survey 
showed that while representatives of 
big New York companies reported an 
avalanche of applications for loans in 

(Concluded on page 48) 


Edward B. Morris Dies 
Following Operation 


Edward B. Morris, actuary of the 
life department of the Travelers In- 
surance Company, Hartford, died last 
Thursday at Hartford following an 
emergency operation for an acute 
disease of the gall bladder. 

Mr. Morris was 54 years of age and 
had been connected with the Travelers 
for more than thirty years. He was 
vice-president of the Actuarial Society 
of America. He was a member of a 
large number of actuarial and statis- 
tical societies and had written exten- 
sively for the insurance press. 


Life Insurance 








Boston, Dec. 23.—A very important 
work which has been accomplished by 
the Boston Life Underwriters Associa- 
tion was reported at the annual meet- 
ing of the association this week by 
Henry A. Mooney, chairman of the 
Committee on Cooperation with Banks 
and Trust Companies, who said that 
through conferences between his com- 
mittee and the life insurance trust com- 
mittee of the Corporate Fiduciary As- 
sociation of Boston an agreement had 
been arrived at with the trust officers 
as respects their attitude toward life 
insurance and as to their definite co- 
operation with individual life under- 
writers who bring or send prospects to 
the trust officers either before or after 
the life underwriter has made a defi- 
nite proposition to the prospect. 

The specific points upon which the 
two parties are agree are as follows: 

(a) A life underwriter should be en- 
titled to take or send prospect to trust 
officer to discuss desirability of life 
insurance trust for present and pos- 
sibly additional life insurance. 

(b) Life underwriters should not 
‘expect trust officers to recommend life 
insurance in general but should make 
their recommendations for additional 
life insurance specific before seeking 
the approval of the trust officer. 

(c) If life underwriters recommend 
life insurance and prospect asks trust 
officer’s opinion as to his need there- 
for, the trust officer should not advise 
against his taking such new life insur- 





However Hard 


a Life Insurance Agent 
may work to produce bus- 
iness, his chances of suc- 
cess are better when he 











represents a fine old insti- 
tution such as the 








Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters 
of Insurance in Force 
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Boston and New England News 
and Comment 


ance until he has conferred with the 
life underwriter and carefully consid- 
ered his recommendations. 

Another important matter Mr. 
Mooney reported was the formation of 
a joint committee, or council, for the 
purpose of getting down to much more 
active work in pushing life insurance 
trusts in Boston and vicinity. W. Her- 
rick Brown of the Old Colony Trust 
Company and William R. Herlihy, Jr., 
of the State Street Trust Company are 
a sub-committee of the trust officers 
and Franklin W. Ganse and Merle G. 
Summers were appointed a sub-com- 
mittee of this committee to take up this 
matter and they are now working ag- 
gressively in the hope that a definite 
organization with definite aims in view 
toward increasing the life insurance 
business of this locality may be effected 
within the next few weeks. 

Mr. Mooney said he hoped that 
among the committee which the new ad- 
ministration of the Boston Association 
may appoint next year, they will in- 
clude these two exceptionally qualified 
gentlemen of the sub-committee so that 
the association may reap the rewards 
of their intense effort in the coming 
year and thus insure success here in 
Boston in life insurance trust coopera- 
tion somewhat in proportion to that 
which has been reached in some of the 
other large cities of the country. He 
complimented the other members of his 
committee for their cooperation. These 
men are Frank O. Ball, Paul S. Burns, 
Sidney Curtis, Franklin W. Ganse, 
Alexander W. Hammer, Charles H. 
Linehan and Merle G. Summers. 

An interesting announcement made 
by the Stanford Wright Agency of the 
Penn Mutual Life is to the effect that 
on Jan. 1 A. Neil Somerville, for some 
time past supervisor of the agency will 
become associate general agent as will 
George A. Watkins. Peter A. Collins, 
well known among the members of the 
Insurance Society of Massachusetts as 
well as in life insurance, will become 
supervisor of the agency. “Penn 
Points” in announcing the change to 
the field force says “All well merited 
and deserved appointments. With this 
reinforced staff, well, why shouldn’t we 
feel ambitious about 1930?” 

President Edwin A. Olson of the Mu- 
tual Trust Life was the guest at a 
meeting here of the company’s New 
England and New Jersey agents, who 
operate in this territory under the 
supervision of L. R. Lunoe, manager 
of the New England department. Lunch 








Basis of the Public’s Confi- 
dence in Life Insurance 


N a new leaflet written by Willian T. 

Nash, one of America’s foremost 
insurance writers, the unquestioned in- 
tegrity of life insurance as an invest- 
ment is strongly emphasized. He does 
not harp on the recent financial crash 
in an “I told you so” manner but pre- 
fers to tell the vivid and gripping story 
of the security of life insurance in a 
constructive way. The story as told 
by Mr. Nash is interesting, logical and 
is in itself confidence building. It is 
certain to prove a power in the selling 
of life insurance. 

The author is well known and needs 
no introduction to readers of THE 
SpecTaTor. Being the first article writ- 
ten since Mr. Nash suffered a break- 
down in health some months ago this 
contribution to the literature of the 
business will no doubt be enthusiast- 
ically received by sales executives and 
general agents of life insurance com- 
panies of the country. Supplies of the 
leaflet are now available in lots of 50 
to 10,000 at the following prices: 50, 
$2.75; 100, $5.00; 500, $20.00; 1000, 
$35,00; 5000, $140.00; 10,000, $265.00. 
Inquiries should be addressed to The 
Spectator Company, 243 West Thirty- 
ninth Street, New York City. 


On November 30, The Lincoln National 
Life Insurance Company, of Fort Wayne, 
Indiana, passed the three quarters of a 
billion mark in their insurance in force. 
This figure as of November 30, 1929, was 
$750,807,425. 








was served at the Chamber of Com- 
merce, when the speakers in addition to 
President Olson were Hon. Pehr 
Holmes, director of the company and 
former mayor of Worcester, Mass., 
and C. W. Johansson, Swedish vice- 
consul at Boston. President Olsen ex- 
pressed himself as well pleased with 
the work accomplished here by Man- 
ager Lunoe, who is building up a de- 
partment along sound lines. 

Carlton S. Richardson of the Aetna 
Life has been appointed asistant gener- 
al agent of the company’s Park Square 
Branch office at Boston, which is rapid- 
ly becoming an important production 
point for the company. He takes the 
position left vacant by the promotion 
of Arthur P. Shugg, formerly of this 
city, who is now in charge of the 
Aetna’s St. Louis agency. 

Work on the new addition to the 
Boston Insurance Company’s home 
office building is progressing rapidly, 
and when completed will present a very 
pleasing appearance on Liberty Square, 
in the heart of the insurance district. 
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Life Insurance Review of 1929 






A Year Featured by the Tremendous Volume 
of New Business Put in Force 


By HENRY FRANKLIN TYRRELL 


Legislative Counsel, The Northwestern Mutual Life Insurance Company 


business of life insurance for the 

year 1929 was volume. It is esti- 
mated that over thirteen billion dollars 
of new straight life insurance, exclu- 
sive of industrial, group and fraternal, 
was put in force in American com- 
panies in 1929, which establishes a new 
record for all time. 

American life insurance is about 
eighty years old, and it took until July, 
1929, for its total in force to reach the 
one hundred billion dollar mark. Based 
upon the production of 1929, with as- 
sured increases in the coming years, it 
is safe to say that the next one hundred 
billion will have been attained to in 
about ten years. 

This tells tersely of the impressive 
volume of American life insurance, and 
still the American public is greatly un- 
derinsured, despite the fact that it car- 
ries nearly ninety per cent of all the 
life insurance in force in the world. 


"Tics outstanding feature of the 


The Average Policy 


Mere volume—regardless of its grat- 
ification to managements as indicating 
success—does not mean very much to 
the general public. 

The average policy in force in Amer- 
ican life insurance companies at the 
present time is approximately $2,400. 
This indicates that the great bulk of 
such protection is held by the man of 
small means. 

It seems demonstrable that the weal- 
thier a man gets, the less life insur- 
ance he carries in proportion to his 
general assets. The bulk of American 
life insurance is held by men who in- 
vest a big proportion of their available 
assets in life insurance. 

American life insurance, therefore, is 
taken as a means of protection by the 
poor man rather than the rich, and con- 
sequently the bigger the volume, the 
better it will be for the rank and file, 
who, after all, are the backbone of this 
nation. 

Next in importance in the life insur- 
ance business in 1929 was the adoption 
by the National Convention of Insur- 
ance Commissioners of the United 
States, at its annual session held at 
Toronto, Canada, in September, 1929, 
of the report of the Joint Committee of 
Company and Insurance Department 
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Actuaries, prescribing a uniform type 
of coverage at adequate rates and re- 
serves for double indemnity and dis- 
ability annuity. 

Those who are connected with life 
insurance in an official capacity fully 
appreciate the significance of this 
action. The decision of the Commis- 
sioners already has been made the sub- 
ject of specific ruling in several State 
insurance departments. 


Legislative Feature 


Another important feature was the 
amendments to Section 97 of the New 
York insurance laws relating to the 
cost of life insurance, adopted for the 
avowed purpose of checking extrava- 
gance. While objections were offered 
to these amendments at the time they 
were proposed, most of the opposition 
has disappeared, and companies seem 
to be operating satisfactorily under 
the amended section. It may be noted 
in passing that the permissive use of 
the American Men Table as a minimum 
standard of valuation recognized by 
these amendments was really a far- 
reaching step in the development of life 
insurance. 

The relationship of the stock market 
to life insurance came into greatest 


prominence toward the close of the 
year, and although attendant experi- 
ences may not have been altogether 
satisfactory while pending, the cir- 
cumstance gave opportunity for serious 
thought, both as to existing conditions 
and future possibilities. 

To show the extent of the policy loan 
business during the month included be- 
tween the latter part of October and 
the corresponding period of November, 
while activity in the stock market was 
at its height, the experience of one 
leading company may be stated to re- 
flect similar experiences all over the 
United States. The average daily 
policy loan output of this particular 
company is $73,000. On Oct. 31, 1929, 
it placed over $620,000 in such loans, 
and for the greater part of the month 
in question it averaged approximately 
$400,000 a day. It is noteworthy, too, 
that this company did this despite its 
contract right to defer payment on ap- 
plications for such loans for a period 
not exceeding ninety days from the date 
of application. 

The first thought in reading about 
this wholesale borrowing on policies 
naturally goes to the seriousness of the 
situation. Men must have been in dire 

(Concluded on page 37) 





Cleveland Underwriters 
Elect Officers 





E. R. Ferguson Named to Head 
Life Association During 
Coming Year 


The annual election of officers was 
held at the regular meeting of the 
Cleveland Life Underwriters, Inc., on 
Friday, Dec. 138. E. R. Ferguson, man- 
ager of the Cleveland agency of the 
Mutual Life Insurance Co. of N. Y., 
was elected president for the year 1930. 
Other officers elected were as follows: 
Vice-president, W. E. Baker, Penn 
Mutual; second vice-president, R. B. 
Coolidge, Aetna Life; treasurer, C. M. 
Updegraff, Equitable Life; managing 
director, George H. Thobaben; national 
committeeman, J. H. Murray, Penn 
Mutual. 


The directors are: Flamen Ball, New 
York Life; H. C. Cross, Prudential In- 
surance Co.; W. L. McPheeters, Union 
Central; C. W. Hippard, Northwestern 
Mutual; J. A. Coffman, Conn. General; 
E. B. Fisher, National Life of Vt. 

Mr. Ferguson has served his company 
for over thirty years and at various 
times has served in the actuarial and 
agencies departments at the home 
office; also as agency cashier, superin- 
tendent of agencies and later manager 
of the Charlotte, N. C., agency, Cincin- 
nati agency and on Aug. 1, 1925, came 
to Cleveland as manager of the local 
office. In the four years Mr. Ferguson 
has been in Cleveland, he has practical- 
ly doubled the agency force and has 
more than doubled the annual produc- 
tion. He has also been very active in 
the affairs of the Cleveland association 
and has served three years as 2 mem- 
ber of the board of directors. 


Life Insurance 
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MISSOURI 








N Thirteen Years, the Missouri 
State Life has grown from One 
Hundred Million Dollars of insurance 
in force to over One Billion Two Hun- 
dred Million.... It took twenty-four 
years to reach the first hundred mil- 
lion.... The Company to date in 1929 
is 35% ahead of its paid-for produc- 
tion over the same period last year! 


HILLSMAN TAYLOR, PREsIDENT 
St. Louis, Missouri 
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Admitted Assets Over 
$131,000,000.00 


Insurance in Force Over 


$1,220,000,000.00 
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Celebrates Twenty- 
Fifth Anniversary 





Superintendent I. Goldstein 
Heads Leading Prudential 
Agency in Bronx 





Began Debit Sans Salary 





Sixty-eight Agents and Eight Asst. 
Superintendents Connected 
with Agency 


With the completion of twenty-five 
years’ continuous service with the Pru- 
dential Insurance Company of Amer- 
ica by Isaac Goldstein, superintendent 
of one of the leading districts, there 
comes to light another romantic story 
of the climb from obscurity of a poor 
immigrant boy to a position of promi- 
nence in the life insurance field. The 
success that has been attained by Mr. 
Goldstein not only demonstrates the 
possibilities in this country for the 
industrious youth, but for those who 
choose as their career that of life in- 
surance as well. 

Mr. Goldstein is superintendent of the 
New York No. 9 district, at Westches- 
ter Ave. and East 158th St., in the 
Bronx, which in a few short years has 
attained a prominent ranking among 
the agencies of the company in the 
United States and Canada. 

He first came to this country at the 
age of twenty-one. He was armed with 
six dollars, intelligence, the desire to 
succeed—and a wife. With these assets 
he was able to establish himself in the 
mercantile business, after a time, but 
afterwards abandoned this field for a 
career in life insurance. 

He dates his interest in the insur- 
ance business to the night an agent 
for the Prudential called upon him and 
succeeded in selling him a policy on 
which he was to pay the then great 
sum of twenty-five cents a week. In 
those days three cents a week was the 
usual amount, and only the affluent 
among the working people subscribed 
for ten cents. So greatly was Mr. 
Goldstein impressed by the future of 
the insurance business and the public 
good that those who are connected with 
it accomplish, that the next day he 
turned over the store to his partner 
and started out for New York deter- 
mined on a career in the life insurance 
field. 

In November, 1904, he started as a 
canvassing agent, working out of the 
Prudential office at 2279 Broadway, at 
no guaranteed salary. So impressive 
were his efforts, however, that in three 
weeks he was given a collection debit, 
and promotion followed swiftly. 
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“Instructive, Stimulating 
Documents” 


William T. Nash, Esq., 
148 Banta Street 
Franklin, Indiana 


Dear Mr. Nash: 


I have read the leaflets you 
were kind enough to send me with 
interest and admiration. I didn’t 
know there were so many things 
to be said about insurance! I have 
a son, Charles L., twenty-four 
years old, who has been rustling 
for the Massachusetts Mutual for 
several years and with rather 
surprising success. I have given 
your instructive and stimulating 
documents to him. 

With my thanks and with best 
wishes for a happy holiday sea- 
son. 

Cordially yours, 
Meredith Nicholson, 
Indianapolis, Ind. 











Prudential Exceeds Own 
High Dividend Record 


Most Liberal Dividend Apbpor- 
tionment Ever Recorded Totals 
Nearly Forty-one Millions 


NeEwakKk, N. J., Dec. 21.—Dividends 
amounting to $40,999,832 for Industrial 
policyholders alone are announced by 
the Prudential Insurance Company of 
America, from its home offices here. 

In his letter of announcement Presi- 
dent Edward D. Duffield describes this 
as “a more liberal dividend apportion- 
ment than has ever been made by any 
other industrial insurance company in 
any part of the world.” 

The Prudential also exceeds its own 
previous high record for dividends on 
ordinary policies, or those on which 
premiums are paid annually, semi- 
annually or quarterly. For these divi- 
dends of $30,031,136 have been set 
aside, or an increase of $2,986,041 over 
last year’s allocation. 
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New Policy for Industry 
Report 





Retail Credit Company's Occupa- 
tional Studies to Be on Sub- 
scription Basis 


Beginning with the number of Jan- 
uary, 1930, Industry Report, pub- 
lished by the Retail Credit Company, 
will inaugurate a new policy. 

As far back as 1917 the Retail 
Credit Company began to publish re- 
ports on various industries and occu- 
pations, particularly those which in- 
volve new processes or on which the 
information of the insurance companies 
was not entirely complete. In the 
course of time the interest in these 
brief articles in the company’s house 
organ, “Inspection News,” was such 
that it was found necessary to establish 
“Industry Report” as a separate pub- 
lication so that limitation of space 
would not prevent adequate treatment 
of various industries. This was done 
in February, 1926, and since that time 
this publication has appeared monthly. 

Under the new plan, participating 
companies will pay $12 for one-annual 
subscription, and $1.50 for more. 








Income 


Guaranty Company 


Assets over $250,000.00 
Claims Paid over $1,455,000.00 


Personal income coverage Exclusively 


Line includes “Progressive Dividend,” 
the most attractive yet, and snappiest 
non-cancellable policies on the market. 


A few splendid opportunities 
await District Managers in 
Michigan, Indiana, Illinois, Mis- 
souri, Pennsylvania and Cali- 
fornia territory. 


John G. Malmberg 
President 
Income Building South Bend, Ind. 
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unlimited production. 


rights. 








Scranton -Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Floodlighting Pilot Life Opportunities 


General Agency Openings Throughout the South 


A. W. McAlister, President T. D. Blair, Agency-Manager 


PILOT LIFE 


Insurance Company 
Greensboro, N. C. 



















































NEW SHENANDOAH : 
POLICIES ROCKFORD LIFE | 


INSURANCE COMPANY 


i Bd | 








An added source of income to you and a new way Home Office: 
of instilling ideas of thrift in the men and women 





siti ROCKFORD, ILLINOIS : 

} 

CHILD’S POLICIES 

They go into full benefit at the age of 5. With 

these new policies, you can offer your clients ab- _— 

solutely the latest, most modern and complete in- 

surance program for children. 

CHARLES E. WARD, Agency Manager Write to | ; 
Shenandoah Life Insurance Company FRANCIS L. BROWN, 

ROANOKE, VIRGINIA President 

R. H. ANGELL E. LEE TRINKLE W. L. ANDREWS 

President Vice-Pres. Secty.-Treas. HOME OFFICE # 

(Former Governor of Virginia) 
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The Employee as a Partner 
Subject of Study 





Experience of Eighty Companies 
the Basis of Report Just 
Published 


Profit sharing as an important phase 
of industrial relations was practiced 
in France as early as 1842. Thirty 
years later the first English plan was 
organized, and shortly afterward at- 
tempts at profit sharing were made in 
the United States. From the plans 
now in effect in the United States, 
Canada and England, the Policyholders 
Service Bureau of the Metropolitan 
Life Insurance Company has drawn 
from the best practices of more than 
eighty companies and has incorpo- 
rated them into a report entitled 
“Sharing Profits with Employees.” 

In this report the term profit sharing 
is used in its limited meaning as an 
agreement between an employer and 
his employees under which the latter 
receive a share, fixed in advance, of the 
profits of the firm. This excludes 
bonuses given at the discretion of the 
employer at no prearranged scale, 
sales bonuses, and production bonuses. 

A limited number of copies of this 
survey are available to interested ex- 
ecutives and may be secured from the 
Policyholders Service Bureau, Metro- 
politan Life Insurance Company, 1 
Madison Aenue, New York City. 


Control of Montreal Life 


MONTREAL, CANADA, Dec. 22.—In a 
statement to the agents of his company 
relative to the recent purchase of con- 
trol by the Atlas Assurance Company, 
Ltd., Arthur P. Earle, president and 
manager of the Montreal Life Insur- 
ance Company, points out that he and 
other shareholders, as a group, trans- 
ferred 6750 of the shares at $75 per 
share, and the Atlas made the same 
offer for any other shares. The total 
issue is 10,000 shares, on which $20 a 
share is paid. 


Texas Companies Join 
in Campaign 
Institutional Advertising Is 


Featured in Leading 
Newspapers 





“Buy at Home” A ppeal Used 





Campaign Results Will Be Care- 
fully Checked Through 
“Keyed” Copy 


AusTIN, TEX., Dec. 10.—A number 
of Texas life insurance companies are 
running a series five column twelve 
inch advertisements in all the most im- 
portant daily newspapers of Texas on 
a cooperative basis. Using as a slogan 
that runs through all the advertise- 
ments, “What Texas Builds, Builds 
Texas,” the purpose of the advertising, 
as shown throughout the series, is to 
make a “Buy-at-Home” appeal to Texas 
purchasers of insurance, by showing 
the amount of capital invested in in- 
surance in Texas companies, the sums 
paid out in Texas to employees of all 
kinds, and the fact that insurance 
placed with Texas companies not only 
affords all that can be desired in safe 
insurance, but aids directly in the up- 
building of the State. 

Each advertisement and each news- 
paper is carefully keyed for results 
through a coupon which readers are 
requested to use in asking for “a 
family budget book, with plan for 
getting ahead faster on present income 
without prohibitive sacrifice,” the re- 
quest to be mailed to the participating 
company of the reader’s choice without 
entailing obligation of any kind. 

The companies participating in the 
advertising are: Southern Union Life 
Insurance Company, Fort Worth; 
Southland Life Insurance Company, 
Dallas; Texas Life Insurance Com- 
pany, Waco; United Fidelity Life In- 
surance Company, Dallas; Alamo Life 
Insurance Company, San Antonio. 
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Reynolds Tobacco Co. Takes 
Ten Million Coverage 








Employees of Southern Plants 
Protected by Equitable Life 
Assurance Contract 


The R. J. Reynolds Tobacco Com- 
pany of Winston-Salem, N. C., an- 
nounces that it has entered into a 
contributory group insurance contract 
with the Equitable Life Assurance So- 
ciety of the United States. This con- 
tract became effective Dec. 3 and ex- 
tends the benefits of group life insur- 
ance as well as group accident and 
health insurance to approximately 10,- 
000 employees of the company in a 
total amount of $10,000,000. 

Only employees who have been with 
the company six months or more are 
eligible under the plan. 


Shenandoah Life 


(Continued from page 7) 

ably will include the following: C. G. 
Arnett, president, Inter-Southern Life, 
Louisville, Ky.; Henry Almstedt, Alm- 
stedt Brothers, Louisville; R. H. An- 
gell, president, Shenandoah Life, Roa- 
noke, Va.; A. B. Banks, president, Home 
Fire Insurance Company, Home Life 
Insurance Company, Little Rock, Ark.; 
Rogers Caldwell, president, Caldwell & 
Company, Nashville, Tenn.; J. D. 
Carter, vice-president, Caldwell & Com- 
pany; Henning Chambers, Henning 
Chambers & Company, Louisville, Ky.; 
J. R. Downing, vice-president, Citizens 
Union National Bank, Louisville, Ky.; 
C. O. Milford, president, Southeastern 
Life, Greenville, S. C.; Norman 8. 
Moray, president, Southern Surety of 
New York and Southern Fire of New 
York, St. Louis, Mo.; Robert Rodes, 
president, Citizens National Bank, 
Bowling Green, Ky. 

With the addition of the Shenandoah 
Life to the Associated Life Companies 
group, this company now controls or 
owns a substantial capital stock inter- 
est in companies having more than 
$275,000,000 of insurance in force. 





The Lincoln National Life office in your 


town offers complete brokerage service 
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In Iune— 


When you want to know everything about a man, go to his home town and ask the “home 


folks” about him. They know him. 


It’s the same way with an Insurance Company. 








The “home folks,” and that includes its family of Agents wherever located, are the ones 
best qualified to tell what kind of a Company it really is. 







The cordial goodwill that always has existed between the American National and its Agents 
has been the dominant force in making it a leading Company. 







Working with rather than for the Company, American National Agents have interpreted 
American National ideals for integrity and service to policyholders in such a way as to natur- 
ally build up goodwill for themselves as well as their Company. 








Ability and willingness to render impressive service year in and year out, in good times 
and in bad, is the real test of Company cooperation, and the American National has stood the 
test. It has kept in tune with the interests of its policyholders and Field men. 









Operates in Twenty-five States, The Republic of Cuba and Hawaii. Splendid opportunity 
in many States, particularly Illinois. 


















Surplus to Policy- 
holders Over 
$4,500,000.00 


Life Insurance in Force 
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Paid Policyholders and 


their Beneficiaries 







since organization 








Assets Over Over 















$36,500,000.00 Caer eae ee ene ee $34,000,000.00 





Home Office Building 






















ORDINARY and INDUSTRIAL 


AMERICAN NATIONAL INSURANCE CO. 


GALVESTON, TEXAS 













W. L. MOODY, Jr. SHEARN MOODY W. L. MOODY, III 
Vice-President Vice-President 






President 


T. L. CROSS F. B. MARKLE W. J. SHAW 
Vice-President Vice-President Secretary 
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Record Dividend 
$38,000,000 to Industrial Pol- 


icyholders in Premium 
Credits — 








Higher Than Year Ago 





Bears Out President Ecker’s 
Declaration Regarding Stability 
of Life Insurance 


Bearing out the recent declaration 
of Frederick H. Ecker, president of the 
Metropolitan Life Insurance Company, 
that holders of dividend-paying life in- 
surance policies would suffer no loss 
of dividends as a result of the stock 
market collapse, the board of directors 
of the Metropolitan, Tuesday, approved 
the largest dividend total ever de- 
clared for the company’s industrial 
policyholders. 

The total amount declared for these 
policyholders for the year 1930, sub- 
ject to the approval of the superin- 
tendent of insurance, is about $38,000,- 
000, which represents a substantial in- 
crease over the record: declaration of 
a year ago. 

While the bulk of the dividends will 
go to policyholders in the form of 
premium credits ranging in scale from 
seven to twenty-six weeks, there are 
included also mortuary and maturity 
dividends on claims arising in 1930, 
of from 2% to 25 per cent of the face 
of the policy. Also provided are 
equalization dividends on_ similar 
claims, by which the present-day bene- 
fits of industrial policies are generally 
made retroactive to include policies of 
similar class but which were issued 
under earlier tables that provided 
lesser benefits. In certain instances 
of policies of long duration, these 
equalization dividends, together with 
the premium credits and mortuary 
dividends under the present declara- 
tion, will result in the original benefit 
being practically doubled, while the 
cost is reduced by one-half. 

In the course of an address before 
the Convention of the Association of 
Life Insurance Presidents last week, 
in which he weighed life insurance 
contracts against stocks as a sound in- 
vestment, Mr. Ecker commented: 
“When the end of the year is reached, 
those who hold dividend-paying poli- 
cies will find that such dividends as 
may be then declared will show no 
effect of the market’s break.” 

Including the declaration for 1930, 
the Metropolitan will have paid or 
credited to its industrial policyholders 
more than $267,000,000 in dividends 
and bonuses. 
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Metropolitan Declares Business Continues Good, 


Says President Crocker 





Statement of John Hancock Life 
Production for Current 
Year 


Asked about current tendencies in 
life insurance, President Walton L. 
Crocker of the John Hancock Mutual 
Life Insurance Company of Boston, 
stated that no evidence had developed 
in the life insurance business indicat- 
ing general business recession. 

The company had an excellent ex- 
perience during the first eleven months 
of 1929, showing a substantial in- 
crease in new business over the cor- 
responding period of 1928. The volume 
of new business placed up to November 
30 exceeded $568,000,000 and this ratio 
promises to be kept up for the balance 
of the year. Other conditions are gen- 
erally normal, although November wit- 
nessed a lively demand for policy loans, 
which is easing off. 

There is a steady, continuing mar- 
ket for real estate loans. Of total new 
loans made by the John Hancock Com- 
pany in 1929, $24,948,537 was loaned 
on city property and $13,271,260 on 
farm property. Other securities pur- 
chased, such as governments, public 
utilities, railroad bonds, etc., amount 
to $19,000,500. 

During this eleven months’ period, 
said President Crocker, this company 
has paid to policyholders and bene- 
ficiaries, $60,000,000; of this $32,000,- 
000 was paid to living policyholders 
and $28,000,000 to beneficiaries. In- 
cluded in these totals were dividend 
payments amounting to approximately 
$16,000,000. 


American National Insurance 


In another part of THE SPECTATOR 
of this week appears a full page ad- 
vertisement by the American National 
Insurance Company of Galveston, 
Texas. Through an unfortunate ty- 
pographical error this advertisement, 
which was printed in the Organization 
Number of THE SPECTATOR, Dec. 12, 
the life insurance in force by the Amer- 
ican National was given as “over $60,- 
000,000.” It should have read “Over 
$600,000,000.” 

We regret the mistake and gladly 
call attention to the correction. The 
American National, which operates in 
twenty-five States, in the Republic of 
Cuba and in Hawaii, is one of the 
strong companies of the South and has 
assets of over thirty-six and a half 
million dollars. Since its organization 
it has paid policyholders and their 
beneficiaries over $34,000,000. 

















A TOWER OF STRENGTH 


INSURANCE IN FORCE 
TWO BILLION DOLLARS 


Assets.......... $488,958,000 


Sepia... . 2... 54,439,000 
Total Liabilities 434,519,000 


Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE-HALF PER CENT 


Total investments in United 
States securities exceed © 
$231,000,000 


Dividends to Policyholders increased 


for ninth successive year. 


SUN LIFE ASSURANCE 








| COMPANY OF CANADA 
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TABLE I—FORTY-SIX LEADING FRATERNAL ORDERS 



















































































Brotherhood|Brotherhood 
American Brith |Brotherhood| Locomotive of Catholic Catholic 
NAME OF ORDER Insurance | Ben Hur | Abraham oO Firemen & | Railroad | Knights of | Order of 
Union Ind. Order |Am. Yeomen} Enginemen | Trainmen | America | Foresters 
rt 4 r a r r r r 
Craw- 
Se aE es Ee eR aE ee Columbus, | fordsville, | New York, |Des Moines,| Cleveland, | Cleveland, | St. Louis, | Chicago, 
Ohio Ind. Nix. ts: hio hio Mo. Ill. 
Uieaneneel baskeeee...............-...-.2--00 1894 1894 1887 1897 1873 1883 1877 1883 
Mortuary assessments received in 1928............... d2,930,783| 1,468,304) 1,167,314) 1,879,212} 2,079,082) 4,929,525 536,467| 2,337,965 
BPeSth Claims PAIG IN DOBS. «2. 65c cc ccccccccacceeces 1,685,951 904,496} 1,128,125) 1,744,813 987,925} 2,797,985 375,744| 1,770,683 
Total paid by members in 1928.................0005- 2,930,783} 2,048,336} 1,167,314) 5,596,933) 2,079,082) 7,094,384 581,372} 2,710,017 
Total payments to members in 1928................. 1,970,369 952,370) 1,143,375] 2,466,371 1,349,925} 6,584,812 396,471 868, 
MMT DAWN BING. 655 osc cc ccc ceced ccvvesesece 862,205 761,569 37,064) 2,721,944) 1,227,892} —498,761 218,720} 1,538,504 
Admitted assets December 31, 1928.................. 4,631,799} 7,633,420) 2,953,467) 16,855,735) 16,461,149] 10,476,613} 1,979,212 200,209 
Total liabilities December 31, 1928.................. 1,902,659 179,703 286,497| 215,372,513 223,156} 1,314,884 34,086 218,027 
Certificates written, revived and increased in 1928..... 20,597 9,870 749 16,209 7,844 16,334 555 4,886 
Membership December 31, 1928...............00005. 133,367 58,534 107,637 157,366 99,465 171,751 14,713 121,806 
Gain (+) or loss (—) in membership during 1928...... —14,719 —1,807 —6,251 —2,030 —857 —575 —326 
Insurance in force December 31, 1928................ 148,526,544) 63,331,998] 53,528,250) 159,129,944) 160,037,500) 382,654,425] 13,342,258) 118,279,502 
Certificates terminating by death in 1928............. 1,554 924 2,269 1,613 630 1,407 311 1,835 
RUE CETEICRNCD ARI 2G on oo ocvcccciesicecisccsvees £25,210 10,658 25,910 14,740 8,071 14,391 370 3,438 
Death rate per 1000 members in 1928................ 11.65 15.79 21.08 10.25 6.33 8.19 21.13 15.06 
Average mortuary cost per member in 1928f.......... 21.98 25.08 10.85 11.94 20.90 28.70 36.46 19.19 
Surplus assets * per capita held December 31, 1928..../ 20.46 127.33 24.78 9.43 163.21 53.32 132.18 188.69 
Average amount of certificates in force............... 1,114 1,082 497 1,011 iB 2,228 907 971 
Average mortuary cost per $1000 in 1928f............ 19.73 23.18 21.81 11.81 12.99 12.88 40.21 19.76 
Degree of Independ- |Junior Order 
Honor. Prot.| Fraternal | Fraternal | Fraternal | Gleaners, Golden ent Order | U. A. M., 
Ee ee Assn., Sup. Aid Brother- | Home Ins.| Ancient | Cross Un. of National 
Lodge Union hood Society Order of Order Foresters | Council 
- r f f r r Ben. Degree 
Los Phila- 
REN Cty, = 2h cunts oabien se oeuia ews Meee etanwe St. Paul, | Lawrence, | Angeles, delphia, Detroit, | Knoxville, | Toronto, | Pittsburgh, 
Minn. Kan. Cal. Pa. Mich. Tenn. Ont. Pa. 
SS ae a eae re 1896 1890 1896 1885 1894 1876 1881 1899 
Mortuary assessments received in 1928............... 21,036,757| 2,729,683 392,809 465,320 954,935 d355,875| 43,608,971 642,549 
MPR EA ARTES ORES BEE AOS 6 056 oo 5.0: 510 :0)6)4'0)5 5/0 4's sin )0-0'0's 484,402} 1,707,809 196,874 239,365 379,116 228,632} 2,281,865 169,247 
Total paid by members in 1928................-2.00- 1,036,757} 2,729,683 496,053 465,320) 1,550,499 355,875] 3,608,971 835,357 
Total payments to members in 1928................. 503,110] 1,807,951|  363,750/ 325,185, 415,014! 230,630! 3,628,984 193,986 
ee a re 1,271,068} 1,057,180 138,189 122,462 726,855 98,188 725,419 596,130 
Admitted assets December 31, 1928.................. 7,764,573} 11,734,086} 1,954,862} 1,748,918} 4,426,462 374,744) 39,370,925) 4,206,834 
Total liabilities December 31, 1928.................. 28,769} 69,744,036} ¢1,771,151) 1,677,143 {239,286 47,408} ¢37,983,784 118,399 
Certificates written, revived and increased in 1928..... 13,234 21,559 919 3,554 5,083 1,081 14,845 3,841 
Membership December 31, 1928.. wsenes pete cess eeees 62,159 76,255 12,825 19,565 47,204 9,505 144,962 23,613 
Gain (+) or loss (—) in membership during 1928...... —5,034 —2,832 —896 +590 +1,312 —468 —5,456 +463 
Insurance in force December 31, 1928................ 54,526,290) 71,956,391] 12,877,457] 11,682,263} 40,277,194) 8,248,958) 138,400,505) 29,170,046 
Certificates terminating by death in 1928............. 544 1,685 227 232 582 239 2,295 156 
Lapsed certificates in 1928............0e0e0ececeeee. g3,272 21,566 1,385 2,715 3,189 g1,310 15,278 2,952 
Death rate per 1000 members in 1928................ 8.75 22.10 17.70 11.86 12.33 25.15 15.83 6.61 
Average mortuary cost per member in 1928f.......... 16.68 35.79 30.63 23.78 20.23 37.44 24.90 27.21 
Surplus assets * per capita held December 31, 1928....| 124.47 26.10 14.32 3.67 88.70 34.44 9.57 173.12 
Average amount of certificates in force............... 877 944 1,004 597 853 868 955 1,235 
Average mortuary cost per $1000 in 19287............ 19.01 37 .93 30.50 39.83 23.71 43.14 26.08 22.03 
Ladies’ Massachu- 
Knights Knights Catholic Loyal Loyal setts Modern 
PRG OE CD RAO URR 5555 :a in bso ne twin ale ie iste ie 04's'g hve of of Pythias |_ Benev. American |Association, The Catholic {Brotherhood 
Columbus | (Insurance | Association| Life Assn. | Supreme | Maccabees| Order of of 
: r Department) r Council r Foresters | America 
New Indian- Jersey Mason 
SERN ORS ico te So oe Twue ee ehh baka ebube cee Haven, apolis, Erie, Chicago, City, Detroit, Boston, City, 
Conn. Ind. Pa. Ill. N. J. Mich. Mass. Ta. 
Commenced business......... RheehewaKenses seen exe 1882 1877 1890 1896 1889 1885 1879 1897 
Mortuary assessments received in 1928............... 2,656,636} 43,427,460) 2,264,505 248,347 2106,022} 6,708,035 912,421 967,788 
EONRGR CURIS DAM) BN BOG. 06 05550:6.6 60's 5 10)0 0 510 0 esis eine 3 1,966,354} 2,081,487 1,597,607 222,307 102,787} 3,896,294 769,131 696,253 
Total paid by members in 1928 Pataca Reh n eek ink se 3,717,786} 3,427,460) 2,264,505 428,766 106,022} 8,651,591 912,421 1,216,41> 
Total payments to members in 1928................. 1,971,904) 2,978,835} 1,597,607 227,156 106,162} 5,315,500 769,131 1,398,874 
DS IEE III oa ae 5 GW sim a Sie ss be ow eas cee 2,166,107 1,141,787 1,148,514 38,763 2,174; 3,888,102 241,846 73,158 
Admitted assets December 31, 1928.................. 29,316,524] 23,196,933] 15,752,757| 1,119,830 386,743} 40,719,923) 3,631,589] 8,954,389 
Total liabilities December 31, 1928.................. €21,880,055} ¢21,332,134 169,363] ¢1,054,361 21,004} ¢37,164,501 44,573 435,202 
Certificates written, revived and increased in 1928..... 23,275 5,018 3,472 2,507 49 21,256 1,898 3,397 
Membership December 31, 1928.. wee eeesecccccsccees 243,473 87,611 104,475 12,703 2,277 202,793 57,807 41,765 
Gain (+) or loss (—) in membership during 1928...... +5,886 —1,258 —13 —200 —199 +416 +130 —1,771 
Insurance in force December 31, 1928................ 273,124,402) 118,209,230} 78,800,600] 13,138,596] 2,679,488] 206,592,739] 57,807,000] 47,571,153 
Certificates terminating by death in 1928............. 1,840 1,465 2,043 237 73 3,877 762 645 
Lapsed certificates in 1928... ase eccceecscsacsccccnes 15,549 3,203 1,442 2,458 g175 15,197 1,006 3,816 
Death rate per 1000 members in 1928................ 7.56 16.72 19.56 18.66 32.06 19.12 13.18 15.44 
Average mortuary cost per member in 1928f.......... 10.91 39.12 21.68 19.55 46.56 33.08 15.78 23.17 
Surplus assets * per capita held December 31, 1928.... 30.55 21.28 149.15 5.15 160.62 17.53 62.06 204.00 
Average amount of certificates in force eee 1,122 1,349 754 1,034 L177 1,019 1,000) 1,139 
Average mortuary cost per $1000 in 1928T......... oe 9.73 29.00 28.74 18.90 39.57 32.47 15.78 20.3414 q 
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TABLE I—FORTY-SIX LEADING FRATERNAL ORDERS—Continued 



















































































Modern Mystic National | Neighbors New New Polish Polish 
Woodmen | Workers Union of England Era Life | National RC. 
VAR BES OL Cees io 5oos occs ones Orn Cvremaaes of of the Assurance Wood- Order of Life Alliance | Union of 
America World Society craft Protection | Association |U.S.of N.A.] America 
‘tend stands, | Bas Rave, | Ch Chi 
Pe NO ee ON Oe oo Ee PEPE TY Island, Fulton, Toledo, Portland, ton, apids, icago, icago, 
7“ Ill. Iil. Ohio Ore. Mass. Mich. Ill. Til. 
CAMARGO BUEINOEE. 5 5 oo.c.oc.oc ov crtnssnseececseends 1883 1896 1881 1897 1887 1897 1880 1887 
Mortuary assessments received in 1928............... 22,888,975} 2,116,153] 1,837,032 897,906 801,580} 4771,879| 2,483,022} 1,123,537 
Death ciate paid 12 1008... o)..6ccccoscecectnccecsse 24,513,069 728,119] 1,312,998 923,076 765,527 364,383} 1,253,319 684,640 
Total paid by members in 1928...............+.2000 25,743,621} 2,116,153} 1,837,032) 1,103,631 838,191 771,879] 2,486,053} 1,395,015 
Total payments to members in 1928................. 26,134,630! 1,002,515} 1,469,209 979,763 799,926 474,390} 1,273,509 708,183 
WGAIE ERROR RUE o.oo go cores od 08 « nhesicecw eens —881,645 948,423 468,304 192,607 145,638 87,956] 1,752,231 861,955 
Admitted assets December 31, 1928.................. 49,376,404) 7,429,621) 8,601,333} 4,321,655) 3,371,942 285,851} 16,006,847} 9,325,001 
Total liabilities December 31, 1928.................. 3,813,753] 25,512,529) 8,290,370 163,839 96,001}- 134,579 500,449 81,353 
Certificates written, revived and increased in 1928..... 86,870) 28,388 3,470 8,210; 429 2,420 26,650 11,472 
Membership December 31, 1928...............2+005- 1,113,225 70,494 28,302 79,689 23,171 27,267 186,056 105,123 
Gain (+) or loss (—) in membership during 1928...... —7,872 —1,877 +1,460 +4,270 —845 —5,906 +9,680 +4,061 
Insurance in force December 31, 1928................ 1,697,700,000} 65,123,684] 38,372,090} 94,440,200] 24,434,293] 31,592,526) 115,575,250) 67,127,613 
Certificates terminating by death in 1928............. 14,762 726 727 875 604 347 2,255 1,149 
ee eer ree 77,470 14,405 1,283 2,834 634 7,911 14,673 7,462 
Death rate per 1000 members in 1928................ 13.26 10.30 25.69 10.98 26.07 12.73 12.12 10.93 
Average mortuary cost per member in 1928f.......... 20.56 30.02 64.90 11.27 34.60 28.31 13.35 10.69 
Surplus assets * per capita held December 31, 1928....] 40.93 27.19 10.99 52.18 141.38 5.55 83.34 87.92 
Average amount of certificates in force............... 1,525 924 1,356 1,185 1,054 1,159 621 
Average mortuary cost per $1000 in 1928f............ 13.48 32.49 47.88 9.51 32.81 24.43 21.49 16.74 
Praetorians,; Protected Railway Royal Scottish 
IOARAG OF Ciao c ciecosieconossacercndssese The Home Conductors} Royal Royal Royal Neighbors Clans, 
r Circle |of America | Arcanum |Highlanders| League | of America} Order of 
Cedar Rock 
POCMION ooii:Asn cishc Racal mie ecier ee sseoueeseegeee Dallas, Sharon, Rapids, Boston, Lincoln, Chicago, Island, Boston, 
Tex. Pa. a. Mass. Neb. Ill. Til. Mass. 
ComOHICOd DURINEEES <6. 66.6 co oo veces sevens epwee ces 1899 1886 1868 1877 1896 1883 1895 1878 
Mortuary assessments received in 1928............... 417,296] 2,625,327) 1,536,102) 5,618,714) 4507,909 515,216] 47,877,897 269,983 
Death Chats Pai ie (dee sis ofeig 6215010 6-0: chavcevswes ees 375,438 918,225} 1,679,763} 4,299,304 308,310 561,580} 4,041,640; 135,900 
Total paid by: membere:in 1028: ........s.ccceeccveceee 1,146,983} 2,625,327) 1,690,519) 5,618,714 507,909 622,358] 7,877,897 269,983 
Total payments to members in 1928................. 550,865 947,264) 1,809,263] 4,425,750 415,138 597,401} 4,087,901 138,970 
ENCOMmEe Gave Me LOGS oo sic cccdie cece esa dcwericeccenes 533,403] 1,060,841; —230,518} 1,639,031 147,241 127,492} 4,696,454) 156,641 
Admitted assets December 31, 1928.................. 7,500,573] 2,342,883) 4,338,744] 24,961,722} 3,116,215) 4,526,745) 38,846,502} 1,372,973 
Total liabilities December 31, 1928.................. 85,901 195,933 438,309 866,816 24,050 109,377 715,538 15,109 
Certificates written, revived and increased in 1928..... 12,520 13,820 1,215 5,573 302 1,294 37,983 2,157 
Membership December 31, 1928................eee0- 42,202 74,197 50,733 100,789 17,962 19,008 505,886 24,217 
Gain (+) or loss (—) in membership during 1928...... +3,159 —6,222 —1,934 —3,586 —563 —445 +12,639 +2,157 
Insurance in force December 31, 1928................ 57,136,570] 67,965,280} 92,926,000) 154,373,668] 23,934,250] 23,580,500} 485,380,250) 11,705,451 
Certificates terminating by death in 1928............. 281 1,093 962 2,514 237 356 4,357 217 
Bapeed certiicates tt 1028 < oro cc.cccceccnncisinessccces 9,080 18,949 2,115 6,645 550 1,383 20,844 1,819 
Death rate per 1000 members in 1928................ 6.66 14.73 18.96 24.94 13.19 18.73 8.61 8.96 
Average mortuary cost per member in 1928f.......... 9.89 35.38 30.28 55.75 28.28 27.11 15.57 11.15 
Surplus assets * per capita held December 31, 1928....| 177.72 28.94 76.89 238 .93 172.13 232.41 75.37 56.07 
Average amount of certificates in force............... 1,354 916 1,832 1,531 1,332 1,241 959 
Average mortuary cost per $1000 in 19287............ 7.30 38.63 16.53 36.40 21.22 21.85 16.23 23.07 
Woodmen 
Security | Travelers | Woman’s | Women’s of the World 
ee te SE hiios va a5 ein paeeeudadae awed adesenscmees Benefit | Protective} Benefit Catholic | Woodmen | (Sovereign Totals 
Assn. Association} Association| Order Circle Camp) Forty- 
r ? Foresters r r Six 
Orders 
ME oy a aloe a Seed a oH Seale SOU citi ha aera Topeka, St. Louis, [Port Huron,} Chicago, Omaha, Omaha, 
Kan. Mo. Mich. Ill. Neb. Neb. 
asi dics bi is ios va ei cae edaten 1892 1890 1892 1891 1895 1890 
Mortuary assessments received in 1928................ceeeeeeeee 3,474,509 924,293) 2,893,521 1,711,372} 2,021,221; 9,494,964) 117,615,173 
WGathy Crates pach TROD ac fcrs chs core wie cro: bate oi8ed vib rocks aw eceore eee 3,212,359 436,610} 1,697,280} 1,178,500} 1,300,878} 7,703,392) 86,809,562 
‘Lotal paid by members in 1929... oss 2ccccaceesvnsinccecescecess 4,486,919 1,233,860} 3,788,494 1,828,023} 2,871,011] 11,738,323] 138,609,600 
Total payments to members in 1928..............0cccceeeeceees 3,341,968} 1,163,171] 1,957,292) 1,212,878, 1,689,379) 8,198,791) 101,744,017 
a iia Wawd cs bab Kav an aa éwkeod 325,250 —78,808} 2,506,632 1,009,788 1,896,421 5,830,270} 43,500,686 
Admitted assets December 31, 1928.............0ccccceceeeceees 6,033,129 911,748} 26,547,080} 11,709,755) 22,462,122) 90,454,188) 622,694,729 
Total liabilities December 31, 1928.............ccccccecceeceees 2,285,256 310,093 384,363 226,634 299,502} 1,495,225) 183,331,642 
Certificates written, revived and increased in 1928................ 24,884 21,041 14,684 2,662 19,218 54,013 581,307 
Membership MPO ITNENOEirey Pepa hoc 55s eek Ox. ons; vend >: sie. o\e\sie a/aieie wida’s 202,762 130,579 216,296 65,885 134,907 462,335} 5,694,716 
Gain (+) or loss (—) in membership during 1928................. +129 +3,095 —7,712 —257 +4,347 —11,404 161 
Insurance Indorce December Si, 1028.66. co ce vc ccesccccucceses 228,201,433} 652,895,000] 168,803,832] 57,299,857] 134,356,268] 587,749,251)7,144,565,999 
Certificates terminating by death in 1928...............0.eceeeee 3,042 1,090 2,345 1,326 1,472 7,033 75,215 
ROOT GIININN ME TI oo oe dids oda ctts cee cesnsnvaveseweee’ 21,469 16,027 19,957 1,593 12,813 26,863 464,080 
Death rate per 1000 members in 1928.............0cecceeececeee 15.00 8.35 10.84 20.13 10.91 15.21 13.21 
Average mortuary cost per member in 1928f.................0.0- 17.14 7.08 13.38 25.97 14.98 20.54 20.65 
Surplus assets * per capita held December 31, 1928............... 18.48 4.61 120.97 174.30 164.26 192.41 77.15 
Average amount of certificates in force............000cceecueeues 1,125 5,000 781 870 996 1,271 1.255 
Average mortuary cost per $1000 in 1928t.................0.-0-. 15.23 1.42 17.14 29.87 15.04 16.15 16.46 














. “After deducting total liabilities. +The foregoing costs do not include “quarterly dues” payable for lodge expenses ranging from $3 to $6 per member per annum and 
which would increase the cost on an average about twenty-five cents monthly. r Compan 


b Includes reserve based 
g Includes decrease, etc. 


on American Experience Table at 4%, $9,268,033 in 1928. c 
d Consists of total payments by members, which include mortuary assessments. 


_maintains a legal reserve. 
aintains cece ae 
t 


a Figures include juvenile. 
fund or reserve based on American Experience 34% Table. 
eorganized under legal reserve plan in 1929. 


e Includes reserves. 


t Exclusive of the 


reserve valued on the American Experience 314% amounting to $2,632,665; 1929 dividend reserve to policy-holders of $124,627; transfer credits applicable on premiums of 


$1,036,677 and a contingency reserve of $250,000. 


THE SPECTATOR 
December 26, 1929 


Life Insurance 








18 


TABLE II—ORDERS SHOWING GAIN OR LOSS IN MEMBERSHIP IN 1928 

































































E Z Certifi- tCertifi- Certifi- ? g 2 Certifi- tCertifi- Certifi- 
fa cates cates cates Gain Fy a : cates Cates cates Loss 
NAME OF ORDER ‘a | in Force | Written | in Force in ) NAME OF ORDER 69 | in Force ritten | in Force in 
a Jan. 1, in Jan. 1, Year : On Jan. 1, in Jan. 1, Year 
1928 1928 1929 1928 1928 1929 
Mut. Ben. H. & A. Ass’n, Neb...| 1910 211,584 170,833 236,894 25,310 Pike County Mut. Life Ass’n.. 1901 4,107 87 4,083 24 
Royal Neighbors of America...... 1895 493,247 37,983 505,886 12,639 a MOk Oc, Wey CRON 6 6 550.6 6.5 oie. d83 1879 1,364 100 1,339 25 
Polish Nat’! Alliance, U.S. of N. Al 1880 176,376 26,650 186,0. ,680 Swedish Baptist M. A. Ass’n of 
Woodman Accident Company....| 1890 113,172 44,271 121,328 156 LUIS BARB panelono oe senee e1899 1,985 12 1,951 34 
Aid Ass’n for Lutherans......... 1902 59,766 10,155 67,121 7,355  Italo-American National Union...| 1895 3,956 596 3,919 37 
Guarantee Fund Life Ass’n......] 1902 66,459 15,611 73,535 7,076 Bayerische N. Verband v Nord 
Knights of Columbus........... 1882 237,587 23,275 243,473 5,886 AMCTIEA. ..- 006 ssccsscccccse. 1884 2,105 609 2,068 37 
Beavers Nat’] Mut. Ben. Society. .} 1916 38,367 11,489 43,344 4,977. German R. C. Woman’s Aid Soc...| 1896 2,505 39 2,466 39 
Supreme Forest Woodmen Circle .| 1895 130,560 19,218 134,907 4,347 American Benefit Society........ 1893 981 16 941 40 
Neighbors of Woodcraft......... 1897 75,419 8,210 79,689 4,270 Hotel Mens Mut. Benefit Ass’n 
Polish R. C. Union of America...| 1887 101,062 11,472 105,123 4,061 of U. S. and Canada.......... 1879 1,451 131 1,401 50 
Illinois Bankers Life Ass’n....... 1897 68,432 22,837 72,390 3,958 Catholic Knights of St. George...| 1881 24,939 893 24,888 51 
Ministers Casualty Union....... 1901 31,566 6,718 35,277 3,711 German Order of Hungari....... 1869 879 21 820 59 
The Preetorians. ......<:0cse. 1899 39,043 12,520 42,202 3,159 Western Catholic Union, S. Coun.| 1877 12,397 440 12,334 63 
Daughters of America........... 1907 129,251 17,808 132,381 3,130 United Danish Societies of Amer. || 1914 1,106 42 042 64 
Travelers Protective Ass’n....... 1890 127,484 21,041 130,579 3,095 MOGeTi RGOMARS:.. 2... 66:6 ccs aoe 1904 2,057 10 1,993 64 
Allianza Hispano Americana..... 1894 9,216 5,877 12,054 2,838 R.C. Mut. Protective Soc. of Iowa! 1879 3,777 286 3,711 66 
Lutheran Brotherhood ¢ 10,988 4,207 13,814 2,826  Sonsof Zion.............-.+0+. 1910 3,673 426 3,606 67 
Woodmen of Union............. 1905 48,838 22,343 51,361 2,523‘ Modern Order of Magians....... 1920 1,344 789 1,267 77 
Police & Firemen’s Ins. Ass’n....} |||. 28,539 5,214 31, 026 2,487 Societe Jacques-Cartier.......... 1899 1,969 39 1,890 79 
Holbrook Benevolent Ass’n...... 1904 5,648 2,608 7°956 2,308 Catholic.Knights of Ohio........ 1891 8,471 180 8,391 80 
Commercial Life Ins. Co., Ill..... 1926 447 2,646 2,627 2,180 Associacao Protectora Uniao Mad- 
Scottish Clans, Order of......... 1878 22,060 2,157 24,217 2,157 RMN a os recs cecn ae Koes ace a Oe 1913 1,515 349 1,434 81 
Croation Fraternal Union. 1894 55,501 4,988 57,528 2,027 A. O. U. W., Grand Lodge, Texas.| 1868 1,395 55 1,313 82 
Slovene National Benefit Society . 1904 39,131 4,075 40,911 1,780 Benev. Soc. of U. S. for Propoga- 
Teachers Protective Union....... e1912 23,065 9,011 24,814 1,749 tion of Cremation............ 1890 4,637 104 4,554 83 
A. O. U. W., Grand Lodge, N. D 1895 22,632 3,977 24,346 1,714 Home Benefit Ass’n............. 1893 2,367 172 2,279 88 
Crescent Ins. Co., Mo........... 1918 3,943 3,618 5,519 1,576 A. O. U. W., Grand Lodge, Minn.| 1877 14,399 800 14,311 88 
Educational Beneficial Ass’n.... . 1910 12,292 4,469 13,803 1,511 Catholic Fraternal League....... 1893 1,104 42 1,013 91 
Alliance Nationale.............. 1893 35,129 7,652 36,604 1,475 Swedish Methodist Aid Ass’n....|¢1878 2,291 2,193 98 
German Beneficial Union........ 1892 T2717 11,988 74181 1,464 Order of St. George............. 1889 2,077 **"o7 1,973 104 
National Union Assur. Society. . 1881 26,842 3,470 28,302 1,460 Hancock Co. Mut. Life Ass’n... .| 21906 2,864 71 2,743 121 
Colored Knights of Pythias...... 1898 17,457 4,730 18,860 1,403 Brotherhood of America......... 1890 2,898 362 2,772 126 
Grand Carniolian Slovenian Cath- Order of Mut. Protec., Sup. Lodge| 1878 5,083 158 4,950 133 
REINS sok fo tara cite, von os oa 1894 20,020 2,075 21,333 1,313 Be Oo TEI WOKE VG oiciciecceciaisce 2 1895 3,088 169 2,952 136 
Ancient Order of Gleancrs....... 1894 45,892 5,083 47,204 1,312 Western Bohemian Frat Ass’n....| 1897 22,859 910 22,720 139 
Workmens Sick & Death Benefit Theodore Roosevelt Life Ins. Co. .| 21927 1,655 3.790 1,509 146 
I Ge a eee 1884 59,667 4,753 60,909 1,242 Independent Western Star Order .| 1895 1,281 113 1,133 148 
Polish National Union of Amer...| 1998 9,499 1,605 10,636 1,137 Danish Brotherhood in America. .| 1882 19,247 991 19,099 148 
Societe des Artisans Canadiens- Ind. Order of Immaculates.. 1902 1,321 165 17 150 
eS eee 1877 59,230 3,684 60,275 1,045 Scandia Life Ins. Society of N.Y 1885 1,774 27 1,616 158 
Bankers Mutual Life Company. 1907 15,369 3,703 16,398 1,029 pee oy 2) Oo a eae 1872 19,472 1,727 19,307 165 
Rakoczi Hungarian Sick Benefit Masonic Casualty Co........... 1896 7,010 "849 6,827 183 
Ea eee 1888 9,477 1,582 10,495 1,018 A. O. U. W., Grand Lodge, S. D...| 1889 4,679 53 4,496 183 
Underwriters Mut. Life Ins. Co. .| 1994 4,565 4,493 5,453 888 United Order of the Golden Star. .| ¢1900 427 1 24 185 
Workingman’s Cooperative Ass’n.| 1986 15,020 15,385 15,656 636 Sons of Herman, Gd. Lodge, Tex. .| 1890 22,176 854 21,988 188 
Fraternal Home Ins. Society..... 1885 18,975 3,554 19,565 590 Catholic Womens Benev. Legion. .| 1895 10,513 201 10,315 198 
Columbian Protective Ass’n..... 1883 12,745 16,845 13,280 535 Loyal Association, Sup. Council. .} 1889 2,476 49 2.277 199 
Railwaymen’s Relief Assn. of Am..| 1906 9,307 4,423 9,807 500 Loyal American Life Ass’n.......| 1896 12,903 2.507 12,703 200 
Expressmen’s Mut. Benefit Assn..| 1969 31,379 2,876 31,867 488 The Modern Samaritans......... 1897 4,551 "907 4,346 205 
National Slovak Soc. of U.S.A. 1890 41, 917 2,146 42,401 484 United Artisans Life Ass’n....... 1894 14,860 2.881 14,639 221 
Nat’! Council J. Order U. A. M. of Fraternal Order of Eagles........| 1918 63 236 3,395 241 
SR EC” 2 Ca ee ere 1899 23,150 3,841 23,613 463 Polish Ass’n of America......... 1895 9,082 452 8,831 251 
NN eee 1895 10,580 2,10 11,040 460 Womens Catholic Or. of Foresters} 1891 66,142 2.662 65,885 257 
The Maccabees... .....-.0.0+0: 1883 202,377 21,256 202,793 416 A.O.U. W., Gd. Lodge, Ia...... 1873 12,851 1396 12,589 262 
Liberty Life Assur. Society...... 1901 22,143 9,743 29,554 411 Bohemian Slavonian Union...... 1892 5,295 "412 5,020 275 
United Russian Orthodox Brother- A. O. U. W., Grand Lodge, Conn. .| 1901 4,529 1,240 4,228 301 
Hood OF Asnenica... <2... cesses e1916 4,925 802 5,265 340 Catholic Knights of America.....| 1877 15,039 443 14,713 326 
Bessemer Burial Association. ....| 1996 470 316 786 316 Independent Order of Svithiod. 1881 16,026 1,092 15; 676 353 
Golden State Guar. Fund Ass’n. .| 1995 955 1,162 1,265 310 Catholic Benevolent Legion. . 1881 6,855 101 6,492 360 
Western Bohemian Catholic Union| 1899 2,325 430 2,632 307 Canasian Order of Foresters, High 
North American Union Life Assur. MONEE sioner al aauere sinrecslascoidicisrore 1879 50,989 2.412 50,546 443 
i ee eee seratete 1895 17,257 1,224 17,563 BOG WROVAI CT eatte ii gers sew ccscren 1883 19,453 1294 ,008 445 
Scandinavian-Arer. Fraternity...} 1893 11,460 1,417 11,764 304 Junior Life Ins. Co., Mo........ 1910 2,688 "48 2,238 450 
Verhovay Aid Ass’n............. 1886 15,332 970 15,635 303 Degree of Honor, Gd. Lodge..... 1890 5,408 59 4,944 464 
Hungarian Aid Association....... 1892 8,628 892 8,921 293 Golden Cross, United Order..... 1876 9,973 1.081 9,505 468 
Slovak Gym. Union Sokol, U.S. A.| 1919 12,000 994 12,260 260 ‘The Grand Fraternity........... 1886 8,923 11313 8,443 480 
Catholic Aid Ass’n of Minnesota. -| 1878 15,535 662 15,787 252 Homesteaders Life Ass’n........ 1906 19,479 5/826 18,996 483 
Association Canado Americaine...| 1896 14,530 1,768 14,767 237 A. O. U. W., Ind. Jur., Mass.....| 1879 12,398 1215 11,915 483 
Golden Eagle Life & Acc. Ass’n..| 1884 10,130 3,235 10,347 217 Catholic Mut. Ben. Ass’n of Can..| 1880 6,672 "259 6,170 502 
Railway Mail Ass’n............. 1898 19,287 981 19,498 211 Artisan Order Mutual Protection.| 187: 30,926 3,920 30,422 504 
Polish Union of U. S. of N. A... .] 1890 21,979 1,090 22,147 168 Royal Highlanders.............. 1896 18,525 "30 17,962 563 
Zivena Beneficial Society of Am. .| 1891 7,406 480 7,574 168 Brotherhood of R. R. Trainmen. .| 1883 172,326 16,334 171,751 575 
Great States Life Ins. Co........ 1927 256 205 419 163 Catholic Order of Foresters...... 1883 122,446 4886 121,805 640 
State Mutual Aid Ass’n......... 1921 8,224 7,667 8,376 152 Chicago Fraternal Life Ass’n..... 1895 24,156 5188 23,491 665 
Nat’! Frat. Society of the Deaf...} 1907 6,368 286 6,508 140 <A.O.U.W., Grand Lodge, Ark...| 1896 11,063 2/293 10,386 677 
U. S. Letter Carriers Mut. Benefit New York Safety Reserve Fund..| 1883 3,699 4.666 3,003 696 
OS es Se eae 1891 5,535 703 5,674 139 Equitable Fraternal Union, Sup. ; 
Knights of Pythias, Texas....... 1903 2,413 545 2,551 138 FN OE ee 1897 28,723 3,339 27,956 767 
Mass. Catholic Order Foresters. . 1879 57,677 1,898 57,807 136 A.O.U. W., Grand Lodge, Kan..| 1879 24,836 1.856 24,033 803 
Security Benefit Ass’n........... 1892 202,633 24,884 202,762 129 ~=St. Joseph Union of Canada..... 1863 20,656 11590 19,827 829 
Penn. Slovak Roman & Greek New England Order of Protection, : 
ee Te a 1893 22,926 1,070 23,053 127 Superior Lodge............... 1887 24,016 429 23,171 845 
Catholic Ladies of Columbia..... 1896 10,455 466 10,581 126 Brotherhood Locomotive Firemen 
Katolicky Delmik..........2.0. 1891 4,742 244 4,865 123 and Enginemen............... 1873 100,322 7,844 99,465 857 
St. Lawrence Life Ass’n......... 1882 2,610 1,256 2,716 106 Charter Mutual Benefit Ass’n. 1870 15,186 11,529 14,293 893 
Insurance Clerks Mut. Benefit Fraternal Brother’h’d, Sup. Lodge 1896 13,721 019 12,825 896 
SO 8 ay ers 1872 2,187 216 2,292 105 Electrical Workers Benefit Ass’n. 1922 58,889 6,491 57,945 944 
South Slavic Benevolent Union...} 1908 1,744 161 1,848 104 Empire State Life Assur. Society. .| 1885 6,793 4,628 5,730 1,063 
Pioneer Mut. Aid Soc. (Colored). .} 1909 1,154 510 1,220 66 Knights of Pythias, Sup. Lodge. .} 1877 88,869 5.018 87,611 1,258 
Travelers Benefit Ass’n.......... 1916 1,861 389 1,917 56 Golden Seal Assur. Society....... 1902 11,550 3,985 10,199 1,351 
Bohemian Cath. First Cent. Union| 1877 5,006 229 5,060 54 Czecho-Slovak Posteciies Soc. of 4 
Concordia Mut. Benefit League. .| 1908 6,170 253 6,223 53 MAS a hina <rere ie ierre RS a 1854 21,172 354 19,770 1,402 
Catholic Family Protective Ass’n..| 1868 3,050 14 3,103 53 L'Union St Jean Baptiste 
Fraternal Reserve Ass’n......... 1902 14,019 1,779 14,070 51 BD PIRI so fais csve ec ences ae 1900 48,302 2,738 46,742 1,560 
North Star Benefit Ass’n........ 1899 5,454 376 5,498 44 Modern Brotherhood of America. .| 1897 43,536 ,39 41,765 1,771 
Jewish Nat’! Workers Alliance of Ben Hur, Supreme Tribe of...... 1894 60,341 9,870 58,534 1,807 
NOR wie oh ye orone wis0 00 1913 6,556 1,631 6,593 37 Progressive Order of the West....} 1896 11,463 1,100 9,609 1,854 
L’Union St. Jos. de St. Hyacinthe.| 1874 2/367 186 2,391 24 NEGREC WORKOTS....«.<.6:s:0.0:6 0:00.00 1896 72,371 13,257 70,494 1,877 
Majestic Mutual Ins. Co........ 1925 3 220 329 23 Railway Conductors of America. .| 1868 52,667 1,215 50,733 1,934 
Toronto Firemens Benefit Fund..| 1891 639 24 657 18 Brotherhood of American Yeoman} 1897 159,366 16,209 157,366 2,030 
Amaranth, Order of the. ........ 1891 2,859 372 2,875 15 The Fraternal Aid Union........ 1890 79,0 21.559 76,255 2,832 
German Baptist ite Agen. ..... | 1883 2,903 243 2,919 16 Supreme Coun. of Royal Arcanum] 1877 104,375 5,573 100,789 3,586 
A. O. U. W., Grand Lodge, Provi- Degree of Honor, Protective Ass’n,| 1896 67,193 13,234 62,159 5,0 
ee? RE Oe ee re 1868 523 89 538 15 Foresters, Independent Order of..| 1881 150,418 14,845 144,962 5,456 
Benevolent Knights of America...| 1908 3,161 256 3,168 4 New Era Life Ass’n............. 1897 33,173 2,420 27,26 5,90 
Conselho Supremo da Irmandade Protected Home Circle.......... 1886 80,419 13,820 74,197 6,222 
do Divino Espirito Santo do Brith Abraham, Ind. Order...... 1887 13,888 749 107,637 6,251 
Estado da California.......... 1889 8,890 723 8,895 5 Unity Industrial Life Ins. Co...:| 1907 7,181 46,707 79,919 7,262 
Merchants Reserve Life Ins. Co. .| 1907 3,324 428 3,326 2 Womens Benefit Ass’n.......... 1892 224,008 ,684 216,296 7,712 
Brookline Police Mut. Aid Ass’n .| 1887 114 4 115 1 Modern Woodmen of America....! 1883 1,121,097 86,870} 1,113,225 7,872 
Woodmen of the World, Colo. 1890 136,555 S| 126,442 10, 113 
Aggregates 97 Orders......... 3,710,477 736,156) 3,874,947 164,470 Woodmen of the World, Sov. 
Gaetan tNleb coc ieee arscis on a2 1890 473,739 54,013] 462,335 11,404 
Ladies Catholic Benevolent Ass’n.| 1890 104,488 3,472 104,475 13. American Insurance Uniont..... 1894 148,086 20,597 133,367 14,719 
Cath. Benevolent League of Ind...| 1900 711 26 695 16 
American Catholic Union........ 1890 725 3 703 22 Aggregates 107 Orders........ 4,716,934 482,962) 4,581,583 135,351 
ME goa pris Sic bares pele sins 1898 eee 392 23 Grand Aggregates 204 Orders. . 8,427,411! 1,219,118! 8,456,530 *29,119 
t Includes revived and increased. e Year organized. *Net gain. f Reorganized under legal reserve plan in 1929. 
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TABLE [1.—DEATH RATE IN FRATERNAL ORDERS PER 1000 MEAN CERTIFICATES IN FORCE 
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IQI4 
IQIS 
1916 
1917 
1918 
I9IQ 
1920 
1921 
1922 
1923 
1924 
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1926 
1927 





























e| | | 
om 
28] 8] 2 | ve 
NAME AND LOCATION c a; e|e | 2 

7s) 

2) 
American Benefit Society, Boston............... 1893| 6.0/rr.0/12.1 
American Insurance Union, Columbusf........... 1894] 8.6] 9.1] 8.4 
Brotherhood of Amer. Yeomen, Des Moines. .... ./1897| 6.1| 5.6] 6.0 
Catholic Knights of America, St. Louis, Mo...... 1877|20.5|23.8]21.5 
Catholic Order of Foresters, Chicago, Ill.......... 1883] 9.1] 8.4] 9.0 
Equitable Fraternal Union, Neenah, Wis......... 1897] 4.6] 5.3] 5.0 
Fraternal Brotherhood, Los Angeles............. 1896] 7.0] 7.4] 6.5 
Fraternal Home Ins. Society, Phila., Pa...... «+... /1885|13.1/15.3/16.0 
Free Sons of Israel, New York............-+00.. 1840|27.5|27.3|28.8 
Golden Cross, United Order, Knoxville........... 1876|16.9|18.7/20.8 
Knights of Columbus, New Haven, Conn......... 1882] 6.2] 7.1] 7.3 
Knights of Pythias (I. D.), Indianapolis.......... 1877/13.6)14.7|13.4 
Ladies’ Catholic Benevolent Assn., Erie.......... 1890] 8.6] 9.8] 8.8 
Maccabees, The Detrolt.... ..s0cccscssecvecessees 1885] 8.9] 9.3) 9.6)10 
Modern Brother. of Amer., Mason City, Ia....... 1897| 6.0} 6.1] 6.7 
ModernWoodmen of America, Rock Island....... 1883| 5.7| 6.0] 6.1 
National Union Assurance, Toledo, O............ 1881/12.7/15.2/15.6 
New England Order of Protection, Boston........ 1878] 9.3/10.1/11.4 
Order of Mutual Protection, Chicago, Ill......... 1878|15.7/14.2|15.6 
Protected Home Circle, Sharon, Pa.............. 1886] 8.6) 8.1] 9.1 
Royal Arcanum, Boston, Mass............eee00. 1877|13.4/14.6|14.0 
Royal Highlanders, Lincoln, Neb................ 1896] 4.8] 5.9] 6.1 
Royal Meare, Chicago, Ei. osc cicscct since ccee. 1883] 8.1/ 8.9] 9.2 
Royal Neighbors of America, Rock Island........ 1895] 5.3] 5.3) 5-6 
Scottish Clans, Boston, Mass......... mane daee .|1878] 8.4] 7.9] 8.2 
Security Benefit Association, Topeka............. 1892] 8.5] 8.4| 8.8 
Western Catholic Union, Quincy, Ill............. 1877|10.9/10.9|/12.5 
Woodmen of the World, Omaha................ -|1891| 6.8) 7.3] 7.7 
Woodmen of the World, Denver................. 1890] 7.4] 7.9] 7.5 
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u Unavailable. + Reorganized under legal reserve plan in 1929 
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TABLE IV.—ANNUAL COST PER $1000 AND AVERAGE AGE 
|No.Ass’mts 
ORDERS | Called 20 2 

Wismameram: TameGt: Seat oo se bo 5568 4-0 ¥-0be cdma s wean 12 12.12 43. 
American Wisurance Wario ke 6k < 6/o.6:60-:o56-0.0.0:0 a cersaie vere veers 1b. 7.80 8. 
pL UP San ie lec a a te 2 sae ag are ee eae CN 12 13.43 15.4¢ 
Brotherhood of American Yeomen @...............00.00e00e 12 14.39 16. 
Catholic Knights of America. «oo. << occccdceecacevavececes 12 13.56 15. 
Catholic Mutual Benefit Ass’n..............ccccseccccceees 12 10.80 12. 
Cation Or er GE ree eee oo. 5s daca ao: ves’ 0 b0.0.6 Sarees 12 13.56 15. 
Degree of Honor Protective Ass’n., St.Paul................. 12 13.08 14. 
Hattavie Pratersal UO ...< 6:2 < éc.co.b0 oa 6's vce Koeceecaciecs 12 16.56 ; 
BRUM NNER Te RERUN WYSRECMDN el 8 ool cces~a! 6: w 9/5 wo eicls aca wc: Suwa Povewracsreie 12 14.49 
PPE RMREG MMII RRENEE oo 6.65.5: 6005 «dere ¢ deo cioiiécns nignaw Akan 12 15.60 
Praterial Mowe EUS) SOGMEUGS  6 cu 5 sco oc cence ceeees oe eens 12 15.96 
Gleaners, Ancient Order of... 2.0... ..cccccccccccccccvccecce 4 17.48 
Golden Cross, United Order of the *........... ccc ccc cecee 12 8.88 
Jr. Order U. A. M., National Council, Ben. Degree........... 12 16.20 
Jr. Order U. A. M., National Council (Funeral Benefit)....... 12 16.20 
Med GtIRt CEO OUST Bo. 0 6c ok cia os aa Cae Kes oe on ee wi wan 9 8.88 
MUSSER COMMER ELIE SS feo oo iO hr Naa eas a dlarecan ecGiacred us 10 17.40 
Ladies Catholic Benevolent Ass’n..............ccceeceeeees 12 11.28 
WAR RINE ES CSC wars coon hoes Akiko Pe kcke beavis 12 17.16 
MPI MT Pe as rs res hoping teas wr ghaciim ic Koclwcies 12 16.80 
Massachusetts Catholic Order of Foresters.................. 12 10.80 
Modern Brotherhood of America...............000-ececeeee 12 15.36 
Modern Woodmen of Ametica.........0...ccccccccccccoccs 12 10.20 
Mystic Workers of the World...............ccccccccccuccce 12 15.24 
National Uition Assurance 6... «sos ooccs:ceccscccescuccnceces 12 25.68 
INCIGHDONSIGL WOOGCTALE oo. 5 oni icienscccoccececccececoscs 12 6.00 
PRONE MAM RURROT MMA Soo orale: 6 eco endeave cade Semkvgce dacs } 12 17.00 
New England Order of Protection...................000006. 12 13.08 
Order of Mistual Protections. . <<... .00000cccccceceensewccs 12 12.48 
RIEREE OF Seg HE NO ATR 0/05 .cicieie(Sieicisinisis.tinies eine cara sia oe 12 12.00 
Polish National Alliance, U.S. A.........0..0cceccccceccucs 12 12.96 
Water. ©. Omen OF AMENCR, «6. 6.6ss 6.0 scc ese eecnec ecco 12 13.32 
Dawbbected miami ClOClS <ciac soo ose ecacenawcvnes occeccreees 12 17.40 
MUPPET era A> culver ORAS aloes Gece nea. 12 15.36 
Re AN MAR Ry SSE Ne a ON age es a | 12 12.00 
BIE AOL Eg Sea a ge i uC 12 13.08 
Royal Neighbors of America. .........0.00cccecccescvcccsecs 12 11.40 
RICOUEIE EET AONE oo oo oo 5 6 < acai oi6.t'n.s:s-crec'¥.9 $s ba vere. orc 12 16.20 
Western Cathotie Oni Ols 3.63.5) c/aa.cicisieiecesveecsins waetece cae 12 13.56 

AGEN SRE NN 2 iad 0 Ea Sa a KE bead 6.0.0 06:0 12 14 40 
Women’s Catholic Order of Foresters = 12 11.28 
AW CHORE Rte oc fon ts Cs. rsa: rd bisiencinela ae 12 15.60 
Woodmen of the World, Omaha a..... 12 12.04 
Woodmen of the World, Colorado..............06.....00. 0. 12 15.60 























1928 
S33, 
a8 | so/3 
vod Fs 3 
ss 8S % 
> oO =] 
ZO!lgG 

961 38 30-5 
140,727| 1,554 11.0 
158,381| 1,613)10.2 
14,876 311|20.9 
122,126] 1,835|15.0 
28,340 327/11.5 
13,273 227|17.1 
19,270 232|12.0 
5,454,  210/38-5 
9,739]  230|24-5 
240,530] 1,840] 7-6 
88,240 1,465 -6 
104,482] 2,043|19-5 
202,585] 3,877|19-1 
42,051} 645]/15-1 
117,161] 14,762)13-2 
27,572 727|20-.4 
23,594]  604/25.6 
5,017 114|22.7 
77,308} 1,093|14-1 
102,582] 2,514|24-5 
18,244]  237)13-0 
19,231 356|18.5 
499,567] 4,357| 8-7 
23,139 217} 9-4 
202,698} 3,042/15.0 
12,366 154|12.5 
468,037] 7,033|15.0 
131,499} 1,902 ; 

| Average 
55 | Age 
27.00 42.2 
51.85 45.0 
50.00 43.8 
wneee 45.0 
Svigaae 44.8 
52.68 42.3 
54.72 48.0 
51.22 51.7 
53.40 48.2 
52.32 40.1 
59 .92 43.1 
aa dees 51.5 
55.80 38.5 
55.80 40.2 
ene 36.0 
51.60 47.9 
Saas 48.1 
60.48 aang 
57 .60 er 
Sarcara 44.9 
54.96 43.6 
eed 45.7 
eens 45.0 
ee 45.6 
53.20 45.3 
48.34 anion 
47 .52 48.5 
59.40 40.9 
45 48 39.3 
et ee ree 
57.00 41.9 
53.52 aan 
eae 49.6 
44.40 47.6 
re 42.4 
71.40 45.1 
ped 40.5 
45.00 44.7 
eens 47.1 
52.32 44.2 
47 .02 45 6 
54 00 45.0 








r Rates are monthly, unless noted. + Age 44. * Rates increase each year. 
years. fPlanA2. cAge48. e Twenty year payment participating rates for endowment at age 75. 


can Experience whole life paid up at age 70. 
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t Reorganized under legal reserve plan in 1929. L . 
n Expenses of management provided by per capita tax of $2.40 per year. 


g Step rate every five 
z Amer- 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 











NEAL BASSETT, President WELLS T. BASSETT, Vice-President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President ORGANIZED 1855 ARCHIBALD KEMP, 2d Vice-President 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 
HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 


JOHN KAY, V.-Pres’t A.H.HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CoO. 


OF PHILADELPHIA, PA. 





$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 
NEAL BASSETT, President WELLS T. BASSETT, Vice-Pres’t JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t ORGANIZED 1854 ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE Co. 


OF PHILADELPHIA, PA. 





$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 
NEAL BASSETT, President JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$ 5,021,040.43 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 
A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 








$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 
W. E. eee, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 


CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H, HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$ 666,598.88 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 


CHARLES L. JACKMAN, President ORGANIZED 1905 M. R. JACKMAN, Vice-Pres’t 


UNDERWRITERS FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$ 175,689.24 $ None $ 100,000.00 $ 75,689.24 $ 175,689.24 


CHAS. H. YUNKER, President ORGANIZED 1852 A. W. GROSSENBACH, Vice-Pres’t 


MILWAUKEE MECHANICS INSURANCE CO. 


OF MILWAUKEE, WIS. 














$12,792,945.35 $ 7,243,098.89 $ 2,000,000.00 $ 3,549,846.46 $ 5,549,846.46 
= Soe BASSETT, Chairman of Board 
J. a ROWE, President E. J. DONEGAN, V.-Pres’t & Gen’! Counsel Ss: ~- BURTON, Vice-Pres’t 
YER, Vice-Pres’t EARL R. HUNT, Vice-Pres’t WM. P. STANTON, Vice-Pres’t S. K. McCLURE, Vice-Pres’t 


Son iN KAY, Vice-Pres’t A.H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t E 6. POTTER, 2d Vice-Pres’t 
ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N. Y. 





$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 
C. W. FEIGENSPAN, President W. VAN WINKLE, Vice-Pres’t & Gen’l Mgr. 
WINTON C. GARRISON, Vice-Pres’t & Treas. ORGANIZED 1909 E. C. FEIGENSPAN, Vice-Pres’t 


COMMERCIAL CASUALTY INSURANCE CO. 
OF NEWARK, N. J. 
$14,975,568.30 $ 9,975,568.30 $ 2,500,000.00 $ 2,500,000.00 $ 5,000,000.00 


TOTAL NET PREMIUMS $50,467,137.06 


EASTERN DEPARTMENT 





eye wih a 10 Park Place PACIFIC DEPARTMENT 
H. A. CLARK, Glcnuner i Newark, New Jersey . *. Samgome Fa v0 : 
c o, VLaliiornia 
Ass’t Managers CANADIAN DEPARTMENT Ww. w.& E.G. POTTER, Managers 
H. R. M. SMITH 461-467 A St., Toronto, Canada Ass’t M 
JAMES SMITH FRED W. SULLIVAN a RENWICK, Ltd. JOHN R. COONEY 
nagers 
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Hartford Fire Forms 
New Subsidiary Co. 
Citizens Insurance Co. of 
New Jersey With Capital 
and Surplus of $2,000,000 


Takes Place of St. Louis Co. 











Capital of Hartford Accident and 
Indemnity Co. Increased 
by $2,000,000 


Announcement has been made by the 
Hartford Fire Insurance Company, 
Hartford, of the organization of a new 
subsidiary company to be called the 
Citizens Insurance Company of New 
Jersey, which will replace the Hartford 
Fire’s subsidiary company, the Citizens 
Insurance Company of St. Louis, Mo. 
The new company begins business with 
$1,000,000 capital and $1,000,000 paid- 
in surplus, and it will succeed to the 
goodwill and business of the Citizens 
Insurance Company of Missouri. That 
company was organized and chartered 
in 1837. It is capitalized at $200,000. 

President Richard M. Bissell of the 
Hartford Fire explains the purpose of 
the organizing of the new company in 
a letter to the agents of the Citizens 
Insurance Company of New, Missouri. 
He said that because of the limited 
capital and resources of that company 
the agents were frequently embar- 
rassed in the solicitation of business 
notwithstanding the guaranty of the 
Hartford Fire’s sponsorship. Also, 
organization of a new company was 
deemed advisable in order to bring 
the location nearer the home office of 
the Hartford Fire. This change, Presi- 
dent Bissell said, was advisable in 
order that the corporate affairs of the 
Citizens may be more ready and con- 
veniently handled in connection with 
the affairs of the Hartford Fire and 
to do away with the necessity of hold- 
ing directors’ meetings and keeping the 
assets of the company at such a com- 
paratively remote location from the 
headquarters of the Hartford Fire. 
Mr. Bissell is the president of the new 
company, and the business will be 
carried on at the home office of the 
Hartford Fire Insurance Company in 
Hartford. 

The Hartford Fire has also an- 
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Travelers Makes Changes in 
Field Force 


Walter W. Sukow Made Manager 
of Des Moines Territory— 
Other Changes Made 


The Travelers Fire Insurance Com- 
pany has announced a rearrangement 
of agency staffs in several territories, 
to become effective Jan. 1. 

Walter W. Sukow, who has been 
manager for the company in the State 
of Wisconsin, with the exception of 
Milwaukee county, will be transferred 
to Des Moines, Iowa, where he will be 
manager of the territory within the 
jurisdiction of that office. Mr. Sukow 
is being succeeded by Francis Henze 
as special agent in the territory pre- 
viously supervised by him. E. H. 
Jorgensen, manager, with headquarters 
at Omaha, Neb., continue in charge of 
Nebraska and the bordering counties in 
Iowa with the addition of North Dakota. 

John Brushingham, manager for The 
Travelers Fire Insurance Company in 
Milwaukee county, Wis., will continue 
to serve as manager for the company 
with offices in the Milwaukee branch. 











nounced the increase of the capital of 
its subsidiary company, the Hartford 
Accident and Indemnity Company, 
from $1,000,000 to $38,000,000 by a 
stock dividend. The par value of the 
stock of the company is reduced from 
$100 to $10 a share. This action was 
taken at a meeting of the Hartford 
Accident and Indemnity Company last 
week. All the shares of the Hartford 
Accident and Indemnity Company, ex- 
cepting directors’ qualifying shares, 
are owned by the Hartford Fire In- 
surance Company. 

The organization of the Citizens In- 
surance Company of New Jersey and 
the increase in the capital of the Hart- 
ford Accident and Indemnity Company 
will give the Hartford Fire Insurance 
group an aggregate capital of $16,400,- 
000 and surplus of approximately $45,- 
000,000. With the companies’ special 
reserves the total is in excess of $50,- 
000,000. Unearned premiums at the 
first of this year were in excess of 
$55,000,000. It is expected that the 
combined assets of the Hartford Fire 
group will be more than $150,000,000 
at the end of this year. 


Auto Insurance Plan 
Wins Support 





Companies Pledge Support 
in Reorganization of 
Conferences 





Large Membership Needed 





Failure of Plan Would Eliminate 
Cooperation of Companies in 
Automobile Insurance 


The final revised report of the auto- 
mobile reorganization committee was 
adopted by a large majority at a meet- 
ing, held at the Pennsylvania Hotel, 
on Dec. 19, of insurance companies 
writing automobile fire and theft in- 
surance. The meeting was presided 
over by William R. Hedge, president 
of the Boston Insurance Company of 
Boston and the report was presented 
by the chairman of the committee, Guy 
E. Beardsley, president of the Aetna 
Fire Insurance Company of Hartford. 

Contingent upon the securing of sim- 
ilar pledges on the part of stock com- 
panies, writing in 1928 not less than 
$85,000,000 in automobile premiums 
out of an estimated total of $100,000,- 
000, all companies with representatives 
present signed pledges of their support 
of the organization as outlined. It is 
pointed out that this condition provides 
the necessity for a very comprehensive 
membership from which no great num- 
ber of companies could withhold sup- 
port, without causing failure. If one 
company of the first ten in volume of 
premiums should fail to give its sup- 
port the organization will not be 
formed. 

It has been freely stated that the 
present conferences, as now constituted, 
cannot continue, and in case the pro- 
posed organization should fail to ma- 
terialize the writing of automobile fire 
and theft insurance would be without 
cooperation. Just what this would mean 
and how it would affect the other busi- 
ness of stock fire insurance com- 
panies is of deep concern to every com- 
pany official and is the basic reason 
for the spending of so much time 
in the effort to organize the vari- 
ous thoughts and opinions of the differ- 
ent companies into one plan. 


Fire Insurance 
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Sale of New Stock Is 
Completed by Home 





Entire Issue Subscribed to by 
Stockholders at Rate of 
Three for One 


Assets $125,000,000 








Depreciation on Investments as 
Result of Market Crash Will 
Be Fully Offset 


Wilfred Kurth, president of the 
Home Insurance Company, announced 
last week that the $21,000,000 worth 
of new stock had been fully subscribed 
for. This new stock of $10 par value 
was offered to stockholders of record, 
October 28, in the proportion of one 
new share at $35 for each three shares 
of stock of $10 par value then held. 
The rights expired on Saturday, De- 
cember 14. Six million dollars of the 
new money has been supplied to capital 
account, and the remaining $15,000,000 
to surplus. The capitalization of the 
Home now consists of 2,400,000 shares 
of $10 par value, as against the former 
capitalization of 180,000 shares of $100 
par value. Assets of the company are 
over $125,000,000. 

Mr. Kurth expressed his gratifica- 
tion at the response of the share- 
holders in subscribing for the new 
stock at 3% times its par value in 
the face of adverse market conditions. 
The original announcement of the new 
stock issue was made before the mar- 
ket crashed, late in October, and many 
companies who had taken similar steps 
were compelled to either withdraw 
their offers entirely or to indefinitely 
postpone them. Other companies made 
additional concessions to insure their 
new issues being sold. 

In a recent statement to stockhold- 
ers, President Kurth announced that 
the Home’s investments depreciated 
only $1,050,191 during the year to 
December 1, as a result of the mar- 
ket crash, and that the company took 
advantage of the low prices prevailing 
after the break to make substantial 
investments which have naturally ap- 
preciated since. With respect to in- 
surance conditions, themselves, Mr. 
Kurth says that the Home’s premium 
income has shown an increase this year 
over the same period of 1928. Also, 
the loss experience has been satisfac- 
tory and a handsome underwriting 
profit has been earned. 

As to the dividend rate on the new 
stock, Mr. Kurth said: “It is the ex- 
pectation of the officers that the present 
rate of 20 per cent ($2 per share) will 
be continued, 


Fire Insurance 


H. P. Glidden, Veteran 
Insurance Man, Dies 





Was Manager of Chicago Board of 
Underwriters 29 Years— 
Retired in 1923 


CHICAGO, ILL., Dec. 23.—H. P. Glid- 
den, one of the pioneer fire insurance 


- men of the West and manager emeri- 


tus of the Chicago Board of Under- 
writers, died last week at the home of 
his daughter, Miss Grace Glidden, in 
Highland Park, at the age of 85 years. 
He had been in failing health for many 
months. 

Funeral services were held on 
Wednesday of this week at Springfield, 
Ill., his old home. A large delegation 
of the Chicago Board attended the 


funeral. A memorial service has been 
called for Monday in the Board 
quarters, 


Mr. Glidden retired from the man- 
agership of the Chicago Board six 
years ago, after having held that post 
for twenty-nine years. He was then 
made manager emeritus and chairman 
of the executive committee, but he re- 
linquished this latter post soon after- 
ward. 

He was a native of Ohio and a 
veteran of the Civil War. He went 
into business at Springfield after the 
war and in 1875 entered the local in- 
surance agency field. He continued 
thus for five years and then was as- 
signed the Ohio and Michigan terri- 
tory for the North British and Mer- 
cantile. When their Chicago office was 
established, he was made resident sec- 
retary and held that post until his 
election as manager of the board in 
1894, 

He is survived by James S. Glidden, 
associate manager of the Board; Henry 
Glidden, of Wagner & Glidden, ad- 
justers, sons, and his daughter. 


La Salle Fire Insurance Company 
Adds to Agency Force 


The La Salle Fire Insurance Com- 
pany has appointed as agents, J. Ar- 
thur Johnson of Oaklyn, N. J., George 
A. Doerzbach of Sandusky, Ohio, ‘and 
C. M. Booth, Inc., of Youngstown, 
Ohio, Vera I. Fortune of Tupper Lake, 
N. Y., and Bender Realty Company of 
Paterson, N. J. 

Recent additions to the production 
personnel of the companies are Her- 
bert Myers in charge of development 
throughout Connecticut; Lavaille 
Edgar for Western Pennsylvania, 
F. E. Peine for Northern and Western 
New York, Carl Savage for New 
Hampshire and Walter Winters, who 
is a plate glass and burglary specialist. 










Mutuals Affected By 
New Texas Law 





Legislature Acts on Bill 
Which Revises All 
Existing Laws 





Effective December 15 





Over Three Hundred Local Asso- 
ciations Concerned with 
New Ruling 


AUSTIN, TEX., Dec. 20.—The last ses- 
sion of the Texas Leyvislature amended 
the laws relating to mutual aid assess- 
ment insurance companies, and pre- 
scribed a plan of organization and con- 
trol of such associations under the di- 
rection of the State Board of Insurance 
Commissioners. 

There were approximately 350 local 
organizations of the kind operating in 
the State. Under the revised law, which 
repealed all existing laws governing 
mutual aid assessment associations, 
each local mutual aid association then 
doing business in the State was given 
the privilege of accepting the provi- 
sions of the new law by filing its ar- 
ticles of incorporation, its ccnstitution, 
by-laws and forms of certificate, with 
the Board of Fire Insurance Commis- 
sioners, together with an application 
for authority to continue business as 
such, and if such documents proved to 
be in conformity with the law, the 
board was required to issue certificates 
of authority to continue business. 

The companies operating as mutual 
aid associations were given until Dec. 
15, 1929, to comply with the provisions 
of the new law, the act further provid- 
ing that “any association which fails to 
take advantage of the provisions of this 
act shall immediately begin winding up 
its affairs and shall dissolve itself not 
later than six months thereafter.” Vio- 
lation of the provisions of the act sub- 
jects the “person or persons” to a pen- 
alty on conviction of a fine of not more 
than $500, and makes it the duty of the 
Attorney General, at the request of the 
Board of Insurance Commissioners, to 
file suit to wind up the affairs of the 
association and if necessary to have a 
receiver appointed for that purpose. 

Only about 75 of the 350 companies 
of the kind in the State have filed ap- 
plications to continue business and the 
Board of Insurance Commissioners has 
issued a notice that it would comply 
strictly with the provisions of the law 
dissolving such companies as do not 
wind up their affairs in the required 
time. 


THE SPECTATUK 
December 26, 1929 




















Michigan Agents Alarmed 
Over Developments 





Company’s Plan for Non-policy- 
Writing Agency Organization 
Causes Unrest 


LANSING, MicH., Dec. 20.—Members 
of the Michigan Association of Insur- 
ance Agents are viewing with con- 
siderable disquiet the efforts of one of 
the large companies, through its State 
agent, to build up an organization of 
non-policy-writing agents. In view of 
the long combat by the organized 
agency forces against this evil, it is 
with some dismay that the agents of 
this strongly organized State look upon 
such a threatened encroachment, com- 
ing as it does from such an unexpected 
source. 

Leaders in Association circles are 
alert to the situation and they will un- 
doubtedly do everything in their power 
to nip the company’s efforts in the bud 
or to suppress the attempt of the State 
agent if he is acting on his own initia- 
tive in the matter. The Michigan As- 
sociation in the past has presented a 
united front against such fundamental 
enemies of the American Agency sys- 
tem and its leaders guarantee a real 
fight if it is precipitated at this time. 

The letter sent out to agencies by 
the State agent states the company’s 
proposal as follows: 

“A great number of agents have 
given serious consideration as to how 
they can avoid some trying details 
connected with our business. 

“We have established an office where 
we give prompt policy-writing service. 
In other words, we equip you with a 
supply of applications, a copy of which 
is attached, and if you provide the 
necessary information and mail this to 
us, we immediately return to you the 
execuied policy, thereby saving you 
the annoyance of various changes in 
rates, Audit Bureau criticisms and 
accounts current. 

“Why not give this a try-out on a 
share of your business and compare it 
to see whether it would improve the 
conditions of your office?” 


James L. Watkins, President of 
Henry Clay Fire, Dies 

FRANKFORT, Ky., Dec. 23.—James L. 
Watkins, 67, of Lexington, Ky., presi- 
dent of the Henry Clay Fire Insurance 
Company, died last week at his home 
near Lexington, Ky. He was stricken 
a short time ago while standing on the 
street in Lexington talking to a group 
of friends, and after being moved to 
his home an examination of his con- 
dition disclosed that there was no hope 
for his recovery. He was prominent 
in business circles of Central Kentucky. 
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Canadian Insurance 
Law Questioned 





Federal and Provincial Gov- 
ernments Differ Licensing 





Hit at Alien Companies 





Quebec Attorney General Pro- 
tests Taxing of Residents Who 
Insure with Foreign Companies 


The controversy between the federal 
and provincial governments of the 
Dominion of Canada was furthered 
recently when the attorney general of 
Quebec questioned the validity of cer- 
tain sections of the Insurance Act of 
Canada which provides a tax on Can- 
adian residents who insure property 
with a British or other company not 
licensed under the provisions of the 
Insurance Act. 

Counsel for the provincial Govern- 
ment contended that the provisions of 
the act constitute a derogation of 
provincial legislative authority; coun- 
sel for the Dominion argued that the 
act is taxing legislation and, as such, 
within the legislative competence of 
the federal Parliament. 

The following questions were sub- 
mitted to the court: 

“1. Is a foreign or British insurer, 
who holds a license under the Que- 
bee Insurance Act to carry on busi- 
ness within the province, obliged to 
observe, and subject to sections 11, 
12, 65 and 66, of the Insurance Act 
of Canada, or are those sections un- 
constitutional as regards such insurer? 

“2. Are sections 16, 20 and 21 of the 
Special War Revenue Act within the 
legislative competence of the Parlia- 
ment of Canada? Would there be any 
difference between the case of an in- 
surer who has obtained or is bound 
to obtain under the provincial law a 
license to carry on business in the 
province and any other case?” 

Several foreign companies or Brit- 
ish insurance companies have obtained 
from the Treasurer of the Province 
of Quebec a license to operate under 
the Quebec Insurance Act, Revised 
Statutes of Quebec, 1925, chapter 243. 
The Department of Insurance of the 
Dominion is endeavoring to force these 
companies to obtain a license under sec- 
tions 11 and 12 of the Insurance Act of 
Canada and, without prejudice to the 
penalties for violation of these pro- 
visions, also seeks to recover from per- 
sons who insure with these insurers th2 
tax imposed by sections 16, 20 and 21 
of the Special War Revenue Act, R.S.C., 
1927, chapter 179. The tax under sec- 
tion 16 is 5 per cent of the total net 
cost to the insured of all insurance for 
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Tax Increase Is Opposed 
in State of Missouri 





Industries Suggest That Money 
for Building Be Raised 
Through Bond Issue 


The Associated Industries of Mis- 
souri in a lengthy report just made 
public has gone on record as against 
all proposed tax increase measures 
suggested to Governor Caulfield by the 
Missouri Survey Commission as a 
means of raising funds to carry out 
the $246,000,000 12-year State im- 
provement program recommended by 
the commission, 

The organization has inclosed the 
building needs specified by the com- 
mission in its series of reports with 
the exception of an item for $20,000 
to provide greenhouses for the State 
Reformatory at Boonville, and sug- 
gests that the Governor cail a special 
session of the legislature to consider 
a proposal for a State-wide bond issue 
to finance the building program and a 
proposal for creating a commission to 
study and work out a modern system 
of taxation for the State. 

The Associated Industries hold that 
the State’s needs can be cut to $100,- 
000,000 without sacrificing any of the 
proposed benefits. 

Taxes suggested by the survey com- 
mission included a levy of 2% per cent 
on domestic insurance companies’ 
premiums and an increase of the tax 
on foreign insurance companies from 
2 to 2% per cent, and raising the State 
income tax rates and levels to those in 
the Federal income law without allow- 
ing the same deductions. 


Fire Prevention Now Taught 
in 561 Texas Schools 


AUSTIN, TEX., Dec. 20.—Fire pre- 
vention as a regular course in the pub- 
lic schools is now taught in 561 Texas 
schools, according to a statement made 
by J. W. DeWeese, State Fire In- 
surance Commissioner. 

A reduction of three per cent in the 
key rate is allowed every city and town 
where fire prevention is taught as a 
regular course in the public school 
curriculum. 








the preceding calendar year; and sec- 
tion 20 provides that every person to 
whom section 16 applies shall, before 
December 31 of each year, make a re- 
turn in writing to the Superintendent 
of Insurance stating the names of the 
companies with whom the insurance 
was affected by him or on his behalf, 
was affected, the amount and the net 
cost thereof. 


Fire Insurance 
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William Street 





ILLIAM Street is as famous to insurance men 


all over the country as Broadway. Among 





them and in many insurance publications it is com- 
monly called “‘the street.” And when you want to 
see an insurance man in New York, you are pretty 


sure to find him there. 


Some addresses on “the street” are well known. 
One of these is 92 William Street, the home of the 
Corroon & Reynolds Group. 


Drop in and get acquainted. 





CORROON & REYNOLDS 


INCORPORATED 


INSURANCE UNDERWRITERS 


92 William Street Manager NEW YORK, N. Y. 
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Baltimore Fire Rates 
Again Reduced 


Reduction on Dwellings of 
Brick Construction About 
22 Per Cent 


Effective January First 











Result of Negotiations of Real 
Estate Board of Baltimore 
and Fire Underwriters 

BALTIMORE, Dec. 16.—A reduction in 
the premiums to be paid for fire in- 
surance on brick dwellings in Balti- 
more of about 22 per cent was an- 
nounced Saturday by John T. Price, 
chairman of the executive committee 
of the Fire Insurance Underwriters’ 
Association. 

The reduction becomes effective on 
Jan. 1 next and applies to new business 
and renewals located within 500 feet of 
an approved fire plug, which means 
practically all dwellings within the cor- 
porate limits of Baltimore City and 
some outside the limits. 

Reductions are also made on frame 
dwellings and garages and on the con- 
tents of dwellings or garages. 

The reduction is the second within 
a period of two years, a previous re- 
duction having been made in April, 
1927. The rates to become effective 
on Jan. 1 are said to be in excess of 
30 per cent lower than those in effect 
prior to April, 1927. 

The reductions just announced are 
the result of negotiations conducted be- 
tween members of a committee of the 
Eastern Fire Underwriters, Paul L. 
Haid, chairman, and a committee of the 
Real Estate Board of Baltimore. 

The rates announced Saturday com- 
pared with the rates which have been 
in effect since April, 1927, are as fol- 
lows: 

Brick dwellings, old rate, 18 cents 
per $100 of insurance; new rate, 14 
cents. A rate of 25 per cent was in 
effect prior to April, 1927. Contents 
of brick dwellings, old rate, 30 cents; 
new rate, 22 cents. 

Frame dwellings and contents, old 
rate, 30 cents; new rate, 25 cents. 

Private brick garages, old rate, 40 
cents; new rate, 24 cents. Contents of 
brick garages, old rate, 60 cents; new 
rate, 40 cents. 

Private frame garages, old rate, 80 
cents; new rate, 60 cents. 

Combined stores and dwellings, old 
rate, 22 cents; new rate, 18 cents. 


Two additional concerns have qualified to 
write fire and marine insurance in Alabama. 
They are Merchants Fire Insurance Com- 
pany of New York, with Allen S. Glover of 
Birmingham as State Agent; and the Sus- 
sex Fire Insurance Company of Newark, 
= a D. Smith of Birmingham as State 
Agent. 
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St. Louis and Marine Has New 
Quarters 


General Insurers, Inc., and the St. 
Louis Fire and Marine Insurance Com- 
pany which is being organized by the 
same interests have just closed a ten- 
year lease for the entire ninth floor of 
the International Building, Eighth and 
Chestnut Streets, St. Louis. It is un- 
derstood in St. Louis realty circles 
that the lease involves a rental of 
$135,000. 

Extensive alterations are to be made 
to fit the space to the particular needs 
of the big agency and the new fire 
company. 

Henry S. Cushman is president of 
General Insurers, Inc. Louis H. 
Trout represented the agency in clos- 
ing the lease for the new quarters. 
The International Life Building was 
selected as the home of the new com- 
pany because of its location in the 
heart of the St. Louis real estate dis- 
trict. Many real estate men and bro- 
kers are expected to place business 
with the agency and the insurance 
company which may start business soon 
after the first of the coming year. 
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State-wide Inspection on 
in Maryland 





Fire Companies Pay Particular 
Attention to Schools, Hotels, 
Theaters and Hospitals 


BALTIMORE, Dec. 23.—In a move to 
eliminate the menace of fire hazards 
in the counties of Maryland, fire in- 
spectors from volunteer companies as- 
sociated with the Maryland State Fire- 
men’s Association last week began a 
tour of inspection. 

Two or three members of each of 
the 121 fire: companies are making 
the survey. They have powers to en- 
force inspection laws and are to 
pay particular attention to schools, 
churches, halls, hotels, theaters, hos- 
pitals, garages and warehouses. 

Fines from $10 to $100 or 30 days’ 
imprisonment are provided for re- 
fusing to permit or for hindering in- 
spection. 

Failure to comply with instructions 
given during inspections makes the 
owner liable to fine of from $5 to $50 
under the law, which was passed at 
the last session of the Legislature. 








Canadian Insurance Notes and Comment 


The semi-annual meeting of the 
Canadian Fire Underwriters Associa- 
tion, which was scheduled for December 
10, ran over to the following day. Held 
at the Royal York Hotel, Toronto, it 
was a largely attended gathering, 
about 70 managers having been pres- 
ent. 

Questions discussed were largely 
routine matters, chief in importance 
being some modification in use and oc- 
cupancy and profits insurance rules in 
regard to mercantile properties. 
The meeting adopted a new method of 
dealing with stock floater covers and 
insurances covering large and fluctuat- 
ing values of merchandise, the object 
being to try to make insurance cover- 
ages more adequately fit in with the 
requirements of present commercial 
conditions. 


The initial general meeting of the 
recently organized Dominion Board of 
Fire Underwriters was held at the 
Royal York Hotel, Toronto, on Decem- 
ber 11. Approximately 140 company 
managers are so far members. 

The object of the Board is to pro- 
mote knowledge and uniformity of 
practice and the adoption of sound 
principles of fire underwriting through- 
out the Dominion of Canada. 

The idea for the formation of the 
Board originated with John G. Borth- 
wick, who has become its first presi- 
dent. The actual formation of the or- 


ganization comes as the climax of sev- 
eral years’ effort. Only those com- 
panies which are members of one or 
other of the various tariff organiza- 
tions are eligible for membership. 

Officers elected at the meeting were 
as follows: 

President, John G. Borthwick, Cale- 
donian; first vice-president, J. H. 
Labelle, Royal Insurance Company; 
second vice-president, John B. Laidlaw, 
Norwich Union. Council—B. E. Hards, 
Guardian; Alfred Wright, London and 
Lancashire; P. A. McCallum, Hart- 
ford; Lyman Root, Sun Insurance 
Office; J. W. Tatley, Phoenix of Hart- 
ford; R. H. Leckey, Aetna; C. A. 
Richardson, North British and Mer- 
cantile; W. E. Baldwin, Continental; 
J. Jenkins, Employers Liability; Lewis 
Laing, Liverpool & London & Globe; 
W. M. Cox, Western; J. W. Binnie, 
Globe & Rutgers. 

After a disastrous year in hail insur- 
ance in Western Canada last year, the 
companies writing this class of insur- 
ance in Canada have this year done 
remarkably well. In Manitoba the 
loss ratio is 18.41 per cent; in Sas- 
katchewan, 20.84 per cent; and in Al- 
berta, 49.71 per cent. As the ratios 
show, the experience of the companies 
on the whole was least favorable in 
Alberta. 

In 1928, on the other hand, the ex- 
perience was most decidedly unfavor- 
able. 
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INSURANCE 
MEN! 
If You 
Are 
Contemplating 
Making a Change 
For 1930 
Don’t Tie Up 
With Anyone 
Until You Get 


Proposition From Us 








ALABAMA 
ARKANSAS 
DELAWARE 
DISTRICT OF 
COLUMBIA 
FLORIDA 


GEORGIA 
ILLINOIS 
INDIANA 
IOWA 
KANSAS 
KENTUCKY 
LOUISIANA 
MARYLAND 
MICHIGAN 
MINNESOTA 
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Aga 1 Day to 15 Years, 


s in event of death 








[IE FATES AS MEN 


V c ophate In 


Two Sates Listed Above 


vido business 


eserveLoan Means Money For You 


MISSISSIPPI 
NEBRASKA 
MISSOURI 

NEW JERSEY 
NORTH CAROLINA 
NORTH DAKOTA 
OHIO 

OKLAHOMA 
OREGON 
PENNSYLVANIA 
SOUTH CAROLINA 
SOUTH DAKOTA 
TENNESSEE 
TEXAS 

VIRGINIA 
WASHINGTON 
WEST VIRGINIA 


acy Proposition in any State 








SELECT YOUR 


STATE 


————p 69 @—- —____- 


Then Write 
US 
For A 
Direct Home Office 
Contract With Real 
First Year Commissions, 
Non-Forfeitable 


Renewals. 
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The Pathe Sound Studio Fire in 
New York City 


Report of New York Board of Fire Underwriters 


Shows Failure to 


Install Safeguards 


Recommended a Year Ago 


HE fire at the studio of Pathe 

Sound Studio, Inc., on East 134th 
Street, New York, Tuesday morning, 
December 10, shocked the city as has 
no other fire there in many years. 
The loss of life, ten persons were 
killed, due to the fire which might 
never have occurred had certain recom- 
mendations made to the owners in 
connection with the installation of an 
approved system of automatic sprink- 
lers, and regarding other safeguards 
against just such a fire been complied 
with, added to the public feeling of in- 
dignation as well as horror. 

Several different investigations were 
at once ordered by the authorities to 


N=. 


ascertain where the blame should rest. 
The bureau of surveys of the New 
York Board of Fire Underwriters has 
submitted a report on the fire, signed 
by William B. White, superintendent, 
which is of interest and value. 

The report discusses at length the 
construction of the building, which is a 
high one-story and basement building 
of fire resistive material. It was built 
in 1910. It also shows the number of 
reels of film on hand at the time of 
the fire, etc. Concerning the fire pro- 
tection within the building, the report 
says that this consisted mainly of four 
two-inch standpipes, one near each 
corner of the building, interconnected 
together and supplied with water from 
city main connection only. Each stand- 
pipe had one outlet on each first and 


Fire Insurance 


mezzanine floor, with 25 feet of two- 
inch hose attached. Several two and 
one-half gallon extinguishers and one 
one quart pyrenes were distributed 
throughout. There was also one 
Fyre-Freeze carbon dioxide portable 
extinguisher located in the cutting and 
rewinding room on the first floor. 

The spread of the fire and the loss of 
life as well as the property damage 
were discussed, but the most impor- 
tant part of the report comes in the 
statement regarding what was recom- 
mended but was not done before the 
fire, which, in part, is as follows: 

The most important feature in con- 
nection with this fire is undoubtedly 
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The balcony on the north side of the Pathe sound studio after the fire. 


the determination of the cause of its 
rapid spread. This can quite definitely 
be attributed to the readily flammable 
draperies, curtains and scenery in use 
in the studio. The contact of an ig- 
niting agent with such flimsy material 
may fairly be assumed as the cause. 

Conceding that it is not entirely 
possible to eliminate the inception of 
fires, the second important feature, 
then, is to determine the best method 
of preventing or retarding the spread 
of the fire. 

On October 24, 1928, an inspection 
of this building was made by this bu- 
reau and, in view of the existing 
hazardous conditions and the possi- 
bility of just such a fire as did occur, 
the following recommendations were 
made: 

Equip building with an approved 

system of automatic sprinklers. 

Make storage and handling of nitro- 

cellulose motion picture film con- 
form to regulations. 














Fritz J. Frank 


Mr. Frank is president of United 
Business Publishers, Inc., of which or- 
ganization THE SPECTATOR is a unit, 
is one of the most widely known men 
in that basic industry, the steel and 
iron field. His interests lay in the 
allied field of machinery for twelve 
years prior to joining the Iron Age 
in 1910, and it was while so connected 
that he recognized the need of Ameri- 
can industry to expand in foreign 
fields. He was, perhaps, the pioneer 
in surveying the opportunity for 
American machinery abroad, making a 
two year trip in foreign countries to 
investigate possible markets. He has 
been president of the Iron Age since 
1920. In the statement of recent date 
below Mr. Frank pointed to the need 
for gearing up distributive media co- 
incidentally with productive operations 
in the drive for maintenance of normal 
business. This factor seems not to have 
received the attention that is needed— 
that is, in fact, imperative. In calling 
attention to the uselessness of produc- 
tivity whose results simply clog dis- 
tributive channels not geared up to an 
equally high pitch, Mr. Frank renders 
a notable service to business. 








Basement—Place gas stove on an 
iron stand with four-inch legs or 
on four-inch hollow tile. 

Yard—Portable Shed—Remove ac- 
cumulation of rubbish. 

These recommendations had not been 
carried out at the time of the reinspec- 
tion made on January 16, 1929, and 
were repeated. At this time an addi- 
tional recommendation was added, as 
follows: 

Remove asbestos-covered return 
steam line from vault, or inclose 
in eight inches of brickwork with 
air space where entering and 
leaving vault. 

On March 8, 1929, the Bureau of 
Electricity reported specially hazardous 
conditions in the electrical equipment, 
a portion of which had been corrected 
on s reinspection made on May 24, 
1929. 
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Increasing Your Fire Premiums 


Practical Suggestions for Inducing Old Clients 
to Increase Their Policiese—The Tactful 
Combination of Service and Approach 


N our previous installment dealing 
with the general problem of in- 
creasing premium income through 

the specific channel of putting more 
clients on the books, emphasis was 
laid on the necessity of eliminating 
non-productive details from the sales- 
man’s routine and concentration on a 
likely prospect list in order to raise 
the proportion of sales to calls. 

If energetic prospecting for new 
clients is not successfully carried 
through, an agent has a thorny path 
ahead, for a number of old clients are 
lost each year and more than their 
number must be gained to assure 
progress. 


Cultivating Old Clients 


Meanwhile, what of the old clients 
whose patronage is kept? One thing 
to be examined is the possibility of in- 
creasing the amounts of the policies 
carried by such clients. Is it possible 
to accomplish this without making the 
assured feel that you are endeavoring 
to boost his premium costs purely for 
the sake of enlarging your commission? 

We might as well be frank in the 
matter, even though it may hurt. The 
only selling policy which an agent can 
afford to follow is that which puts the 
best interests of the client before any 
other consideration, and by means of 
which the agency endeavors to sell the 
property owner that protection which 
his circumstances require. 

Any other selling policy is fatal. To 
undersell is to lay yourself wide open 
for criticism and discontinuance of 
patronage after a loss in which your 
client finds himself a co-insurer. To 
oversell is to invite discredit and loss 
of patronage when a competitor has 
an opportunity to analyze your service 
and show your client wherein he is 
paying more for his protection than 
the circumstances warrant. 

The path between is not so easy to 
follow but there is one satisfactory 
phase involved in applying the policy 
to renewals— underinsurance is far 
more prevalent than overinsurance, so 
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Yipes is the third of an im- 

portant series of articles de- 
signed to give practical, business 
building advice to the fire insur- 
ance agent. These articles are a 
result of a thorough review of 
the fire agency business and were 
written with the belief that the 
progressive agent will gear his 
production to that part of the re- 
view that best suits his own 
territory. 

That these articles constitute 
an unusual contribution to the 
educational literature of fire in- 
surance is the belief of the editors 
of THE SPECTATOR and of hun- 
dreds of agency men who have 
read the previous installments 
and put their wise counsel into 
practice. There is nothing hap- 
hazard about their composition 
for they were prepared with a 
very definite study of the situa- 
tion from many angles. Read 
these articles which are a regular 
feature of the fire and casualty 
educational section. In each one 
of them you will find at least one 
idea that will mean more money 
to you.u—Editor’s Note. 











that most suggestions for change in 
amount are logically revisions upward, 
with the owner’s best interests at 
stake. 


A Delicate Situation 


Even so, the approach on the sub- 
ject must be well handled because the 
client’s natural comeback to a blunt 
suggestion for an increase is “If I 
have been underinsured this past year, 
you certainly failed in your job of 
adequately protecting my interests.” 

And, after all is said and done, his 
opinion may be justified. 

A tactful approach by mail has the 
advantage of presenting the subject 
as incidental to agency service, mak- 
ing a personal follow-up something 


which the client will appreciate and 
expect. 

Suppose you select a few cases to 
which letters can be typed by your sten- 
ographer and mailed two or three a 
day so that they can be followed 
promptly. A form letter can be used 
for the purpose but it should be hand 
typed throughout and _ personally 
signed. 


A Suggested Letter 
Here is a suggestion: 


Mr. Amos Higbee, 
286 Main Street, 
Lewistown, Pa. 


Dear Mr. Higbee: 


In spite of the most conscientious 
service which a fire insurance man can 
render, the fluctuation of holdings and 
their values, as well as the addition or 
voiding of other contracts, puts the 
insurance in force in one of two con- 
ditions: 

—the policyholder is overinsured and 
paying too much for his protection. 

—he is underinsured and in case of 
fire does not receive anywhere near 
full indemnity for his loss. 


As a client of ours, we do not want 
you to find yourself in either predica- 
ment. The only way we can avoid it is 
to. check up with you occasionally, 
which I purpose to do (insert date 48 
hours later) if convenient to you. The 
usual checking of your property values, 
supplemented by an inspection of your 
various policies, will be all that is 
necessary. 

The policy check-up is necessary be- 
cause in many cases a contract makes 
specific reference to the limit of a 
company’s liability if it shares insur- 
ance with another company on the 
same property. This is a frequent 
cause of loss or litigation which the 
inspection will remove. 

If Thursday morning (or the date 
given) is not convenient, will you tele- 
phone me what day will suit you better? 


Very truly yours, 


You may be able to draft a better 
letter that will fit your circumstances. 
But analyze this form before you do 
so. Notice the essentials. It suggests 
a possible weakness in the assured’s 
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protection and explains what it is. It 
further puts the agency on record as 
offering a service to remove the weak- 
ness—a fact to which you may have 
occasion to refer later if a disgruntled 
customer claims you underinsured 
him. 

The letter also tells him how you 
propose to check up and that you will 
need his policies to make a satisfactory 
inspection. Of this, more later. 

It also names a definite time—effect- 
ing a saving of time for you if he 
prepares for your visit. Further, un- 
less he telephones to say he will not 
see you, or makes an appointment for 
another day—unless he does one of 
these two things he has at least tenta- 
tively made an appointment with you. 

In this respect, to go back to our 
previous premise that non-productive 
time saved means more prospects suc- 
cessfully solicited, the letter serves a 
double purpose. It has other purposes 
to which reference will be made in a 
later instalment. 

In handling renewals on the average 
residence line, which in so many cases 
it hardly pays to solicit, a letter to 
that portion of the list which you class 
as unprofitable will often produce sur- 
prising results. 

Here is a suggestion for a letter to 
send out on a Friday afternoon about 


thirty days prior to the date you ordi- 
narily mail the renewal. 


Mr. John Harding, 
37 Homewood Ave., 
Georgetown, IIl. 


Dear Mr. Harding: 


To save you from what might be a 
serious loss we are inclosing a home 
inventory blank so that you can make 
a close valuation of your household 
furnishings and equipment. 

You are offered this and urged to 
use it because it very often happens 
that additions to household goods, both 
in big and little items, raise. their 
value considerably above the amount 
of fire insurance being carried. 

If this is true, in case of a total fire 
loss the insurance does not nearly 
cover the value of the goods. If it is 
a partial loss, the payment may be pro 
rated downward. 

You don’t want this to happen in 
your case, we are sure. If you will 
make your inventory over this week- 
end, if possible, and mail to us at once, 
the renewal policy which we are mail- 
ing you in a few days will be for the 
correct amount. 

As an additional bit of service, we 
will help you with the inventory, if you 
wish. 

Very truly yours, 


Mail this letter to the assured’s resi- 
dence on a Friday so that he will read 
it at home Saturday afternoon, with 
a day and a half of leisure in which 
to complete it. If the inventory is 
not in by Wednesday morning, follow 





with a telephone call asking for it and 
offering to help with the inventory. 

These two types of letters—one pro- 
viding a general approach on a line of 
big possibilities, the other a specific 
approach on a small profit line—are 
characteristic of the time saving de- 
vices which need to be tried in every 
agency today to enable the salesman 
to concentrate where production is 
most probable. 

Unless possessing definite informa- 
tion that on the surface indicates the 
need of greater coverage on a specific 
line, there is probably no more prac- 
tical, economical means to pave the 
way than through the use of the 
mails. This is particularly true be- 
cause, from the standpoint of income, 
an agency that makes a practice of 
selling up to the limit of logical cover- 
age should ordinarily not be able to 
materially increase amounts on lines 
already insured; only the high spots, 
in this particular group from whom 
greater revenue is sought, are profit- 
able. 

Generally speaking, in the writer’s 
opinion, where the agency has already 
done a good selling job, and barring 
normal increases due to building ad- 
ditions and increased valuations, this 
group is likely to prove the least 
profitable of those being discussed as 
sources of increased premium income. 





What Harry Didn’t 


(Continued from page 3) 


“T know you are busy,” said the 
agent, “and I hope you always will 
be. At the same time you know 
that things do happen. I’ll send in 
my own check for the amount and 
you can make out your check to- 
night and I will get it tomorrow.” 

“That is clever enough,” said 
Harry, “but it isn’t necessary. I’ll 
attend to it myself within a day 
or two; nothing’s going to happen 
in that time.” 

That night the policies lapsed. 

The following morning Harry 
arose and went to the bath room 
as usual to shave. The hot water 
faucet worked hard and Harry, in 
his haste, struck the glass handle 
a stiff blow with his open right 
hand. The handle was shatered 
and the hand was frightfully cut. 
Worse still, the pointed metal core 
was forced deep into the palm of 
the hand. 
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Harry was taken to one of the 
hospitals where the wound was 
dressed, and then growing sick, 
he was put to bed. A few days 
later infection developed, opera- 
tion after operation followed, and 
it was only by the greatest effort 
that the arm was saved. There he 
lay and suffered for twelve long 
weeks at an expense of $700 for 
hospital bills alone, without count- 
ing the surgeon’s charges and 
other expenses. Since then he has 
spent the most of his time at Gov- 
ernment Hospitals, where war 





NOTICE 


HE accompanying article is 

the second contributed to these 
columns by William T. Nash 
within the past few weeks. The 
first was entitled “Confidence in 
Life Insurance.” Anyone desir- 
ing a supply of leaflets of either 
of these two features should 
communicate with The Spectator 
Company, 243 West 39th St., 
New York City. 














veterans are treated free, but 
without the slightest hope of ever 
having the use of the hand. It is 
a ghastly sight, and will forever 
prevent Harry’s return to his den- 
tal practice. As Harry himself ex- 
pressed it only a few days ago, 
“T’m broke and ruined, that’s all.’’ 

Was Harry to blame for being 
human? He was busy. Other 
things were crowding on him at 
the time. Nothing had ever oc- 
curred to warn him of the risk he 
was taking. And, pressed as he 
was by nervous patients, he did 
not stop to consider himself. 

This is written not in criticism 
of this unfortunate young man, 
but only in the hope that it may 
deter others from making the 
same mistake. 

Harry’s experience proves again 
that to be prepared for the acci- 
dents of life, one must be prepared 
every moment; and that to have 
insurance at the right time, one 
must have it all the time. 
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House Owners Need Rent Insurance 
The Progressive Agent Will Not Neglect This 


Necessary and Economical Coverage 


HE insurance agent probably at 
times resents the assertion of the 
officers of his company or of the writer 
who devotes his talents to articles re- 
garding insurance that the general in- 
surance surface is merely scratched, 
or that some particular kind of insur- 
ance lies before him, ripe for the har- 
vest. He may be inclined to feel that 
there is at least the implication that 
he is lazy or does not know his business. 
But the intelligent, alert agent is 
usually willing 


loss, estimated to be so-and-so is “fully 
covered by insurance.” But ask the 
owner of an apartment house, for in- 
stance, how fully he is covered in 
reality should his property be so seri- 
ously damaged by a fire that it would 
be several months before it could be 
restored so that his former tenants 
could move back or new ones take their 
place. The fire insurance may pay 
most of the expenses of restoring what 
was destroyed and damaged, but the 


rented or vacant, based on the time 
necessary to rebuild. Under such a 
form if the premises, or any part, 
whether rented at the time or not, shall 
be rendered untenantable because of 
fire the rental value of the untenant- 
able portions is paid to the insured by 
the insurance company and practically 
all such policies provide that this 
rental shall be computed from the date 
of the fire until the building is again 
rendered tenantable. It is of course 

stipulated that 





to give ear to 
advice, or at 
least to sugges- 
tions regarding 
the selling of 
insurance, and 
not infrequently 
is prepared to 
admit that per- 
haps because of 
the attention he 
is giving to oth- 
er lines of his 
business he has 
not given the 
thought and 
time to some 
one particular 
line ‘¢hiwe 
brought to his 
notice. 

It is no mis- 
statement to as- q 
sert that many = , 
a fire insurance 
agent is making 
practically no 
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Probably it was “fully covered” in the usually accepted sense of the term, but unless 
the owner carried rent insurance in addition to fire insurance a very considerable part 
of his income may entirely cease for several months to come. 


— 
Mittin 


>i 


reasonable dili- 
gence and dis- 
patch be 
employed in re- 
building or re- 
storing the 
building. Such 
a policy also 
provides that if 
the assured oc- 
cupies any por- 
tion of the 
building a fair 
rental value of 
the portion so 
occupied will be 
considered as a 
part of the 
rental value in- 


sured. 
The value of 
this form of 


coverage is well 
shown by the 
fact that it is 
being more and 
more recognized 








effort at all to 

sell rent insurance even to men who 
are already his clients. And it is also 
probably true that this is often due to 
the fact that the agent himself knows 
very little about this kind of insurance, 
and even should he attempt to sell it 
would have too slight a knowledge of 
what it is to make it seem a thing of 
importance or necessity to the pros- 
pective customer. 

Every man who owns a building 
which is already rented or which is 
not rented, but liable to be so at any 
time, or a lessee who by the terms of 
his lease is obligated to pay rent even 
in case of fire, or a sub-lessee under 
similar conditions, is an excellent 
prospect. 

Frequently in the newspaper account 
of a fire of the day before the cheerful 
statement is made that the property 
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average tenant will have no particular 
urge to pay rent for the period during 
which he has to live elsewhere. 

The agent should explain to the own- 
ers and those lessees who might thus 
suffer serious losses what rent insur- 
ance will do for them. It will pay loss of 
rentals resulting from fire which ren- 
ders the property wholly or partly un- 
tenantable. If the property is occupied 
by the owner he will be paid the rental 
value, that is the rent he would have 
lost had the property been rented by 
others. 

Rent insurance is not only economi- 
cal in cost but it is negotiable in case 
of the transfer of property. The cost 
averages about 10 per cent of the cost 
of the insurance on the building itself. 

Take, for instance, the form of in- 
surance to cover premises whether 


by holding cor- 
porations and the trustees of large 
estates. But it is no less essential, in 
some cases even more so, that the man 
who owns a _ comparatively small 
amount of property for whose rental 
at least a part of his income is derived, 
should employ rent insurance to keep 
it out of jeopardy. 

It should not take a great deal of 
argument to make the ordinary owner 
of a rented building see the need and 
value of such insurance. 

In at least a large percentage of 
cases rent insurance is no less essential 
than fire insurance and the property 
owner whose building has been dam- 
aged or destroyed by fire will not feel 
too kindly toward his insurance agent 
who had not pointed out to him all the 
necessity and advantages of this type 
of coverage. 
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A Fraud Bond Stock Exchange 





C. Carroll Spear of National Surety Discovers the “World’s 
Best”? Insurance Sales Campaign Contest for 
Promotion of All Lines of Business 


on the floor of the Fraud Bond 
Stock Exchange, located in the 
home office of the National Surety 
Company, New York; “Marks rubber” 
sold at a new high of 350, “Carrigan 
steel” reached 295, “Weinstein cigar” 
hit the roof at 270, and the greatest 
insurance sales campaign contest in 
the world had got under way. This 
hectic morning of buying and selling 
was on the first of November, 1929, 
and the “exchange,” has been doing a 
flourishing business ever since. 
Vice-president C. Carroll Spear in 
charge of the National Surety’s fraud 
bond department is the founder of the 
exchange, which in the first month of 
operation increased sales for that 
branch more than forty per cent. Stock 
exchanges of this kind will do the same 
thing for any insurance company, be it 
life, fire or casualty. The writer did 
some trading himself (he lost sixty 
cents) and is in a pretty good position 
to tell the story. 


<_< was a flurry of buying 


By ALBERT T. WHITE, JR. 


“Weinstein cigar” like all the rest of 
the forty stocks listed on the “fraud 
bond exchange,” is by the way, a cer- 
tificate for ten shares, comprising the 
entire issue of the “stock” issued in 
the name Weinstein, who is one of the 
leading producers of fraud bond in- 
surance for the National Surety. 
“Cigar,” “rubber,” “oil,” “can” and 
other arbitrary names are added to 
the name of each agent to give the con- 
test the flavor of the regular stock ex- 
change. 


Sustained Interest 


The stock exchange contest lasts 
throughout an entire month, and usual- 
ly, at the demands of the “frenzied 
stock manipulators” (the agency staff) 
it is started again for another month 
of “trading.” It will sustain the 
agents’ interest indefinitely. The old- 
est and most hard boiled agent on the 
staff who nine times out of ten passes 
up with disdain the so-called bridge and 
golf tournaments and silver cup prizes 
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How stocks are issued in the names of fraud bond salesmen of the National Surety 


Company. Incidentally Marks 
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“rubber” 


is one of the steady reliable stocks. 





as something “for the young fellows,” 
is as enthusiastic as the new man. 

The National Surety conducts its 
“stock exchange” on which there are 
listed forty “stocks,” in a room large 
enough to seat forty agents who face 
the “big board’? where the stock and 
prices are listed. A bid and asked 
board is used too. H. B. Johnson, gen- 
eral sales manager, opens the trading 
on the first of the month by auctioning 
off forty certificates for ten shares of 
stock, one certificate for each agent. 
The money derived from this sale is 
salted away in a “pot” and is not 
touched until the contest is over at the 
end of the month. 

The auction sale price of the stock is 
listed on the “big board” as its par 
value. Day by day throughout the 
month the stocks fluctuate according to 
the production of each agent. A week 
of heavy production and an agent’s 
stock may rise as much as 100 points. 
To maintain his stock at a high level, 
however, an agent must keep up his 
good work of the previous week. 

The trading or buying and selling 
of stocks is carried on throughout the 
month. The sale of a block is an in- 
dividual transaction between the seller 
and the purchaser, and as fast as the 
stocks fluctuate either up or down they 
are eagerly bought and sold. At the 
end of the month there are four win- 
ners. Fifty per cent of the “pot” goes 
to the first winner, twenty-five per cent 
to the second, fifteen to the third and 
ten to the fourth. 


Opening the Exchange 


The real fun or excitement of the ex- 
change began when the floor manager 
officially opened the exchange in this 
wise: “Gentlemen of the Fraud Bond 
Stock Exchange. The first block of 
stock I have to offer up for sale here 
tonight is Marks rubber.” 

There is a shuffling of feet and a few 
gasps: Here is a good stock being 
offered for sale and the “traders” (in- 
cluding Mr. Marks, who has a lot of 
confidence in his insurance sales abil- 
ity) get ready for some stiff competi- 
tion. 

“Mr. Marks, as you are all well 
aware, is one of our leading produc- 
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THE NATIONAL SURETY’S “STOCK EXCHANGE” 






Some frantic “speculators” of the Fraud Bond Exchange in a scramble to buy in a bull market. The man facing the traders is 


C. C. Johnson, floor manager of the exchange. 
black—hence the absence of said names. 


ers,” the floor manager continues. 
“During the past six months his sales 
record has been exceptionally high. He 
has (to my knowledge) no cause of 
worry which would tend to lower this 
record. He is in the best of health, 
take a look at him for yourself! He 
has no family—that we know of. 
HOW MUCH AM I OFFERED FOR 
HIS STOCK. 

Mr. Marks jumped to his feet and 
shouted two hundred! In less than two 
minutes he had been outbid by Mr. 
Carrigan who sells fraud bonds in 
Brooklyn for the National Surety. 

Marks frowned deeply. “This guy 
Carrigan must have heard something. 
He knows that my stock is sure to go 
up in price if that International Chain 
Grocery Store contract I’ve been work- 
ing on goes through,” Marks thought 
to himself. “But no matter,” he said 
half aloud. “I am almost certain to 
sell fraud bonds to at least half the 
chain and that should warrant anotehr 
boost.—Four hundred!! he yelled to 
the fldor man, raising the price to ex- 
actly four dollars. He puffed nervous- 
ly at his cigar when Mr. Spear’s 
stenographer raised the price to 420. 
He finally got it at 480. 

As a result of this first bidding on 
the floor of the Fraud Bond Exchange, 
Marks worked untiringly on the Inter- 
national Chain Store policy throughout 
the rest of the month and finally landed 
it but four days before the “exchange” 
closed. He made a profit of 600 points 
or six dollars on his stock. 

For those who do not know the in- 
dividual agents, the “stock exchange” 
furnished a “dope sheet,” a black 
board with a printed record of what 
each agent has done for the past four 
years or for the length of time he has 
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been on the staff. This enables mem- 
bers of the office staff, from vice-presi- 
dents to stenographers, to “play” the 
market with a knowledge of what they 
are doing.. Incidentally we noticed 
just the other day that there are three 
or four stenographers and one office 
boy with new fur coats. 

On several different occasions agents 
have become alarmed about condition 
of their stock and because they are not 
near the exchange during the day, have 
asked their chief, Mr. Spear, to sell for 
them when the market price reached a 
certain point. 

The cost to a company for a contest 
of this kind is almost negligible. An 
agency superintendent should be the 
floor manager, and record the transfers 
of stock in a small book. 








INVENTS BEST CONTEST 


C. Carroll Spear 


The names of the various “stocks” were lettered in red chalk which photographs 
(Spectator photo) 








Carbon Monoxide Deadly in 
Open Air 


LANSING, MICH., Dec. 24.— 
Carbon monoxide poisoning may 
cause a fatality in the open air 
the compensation commission of 
the Michigan department of la- 
bor and industry has been per- 
suaded in the case of the heirs 
of Timothy Newman vs. the 
Monroe Piers Land company and 
the Globe Indemnity. Compen- 
sation for a death under such 
circumstances has been granted 
Newman’s dependents despite a 
number of complicating circum- 
stances which led the deputy com- 
missioner, who first heard the 
case, to deny an award. 

Newman, was found dead ly- 
ing with his head under a trac- 
tor being operated by the land 
company. The head lay close to 
the point where the tractor en- 
gine was exhausting and there 
was apparently a slight burn on 
the face. No natural cause of 
death was determined by three 
examinations. The initial ex- 
amination failed, also, to reveal 
the presence of carbon monoxide 
in the tissues or blood. However, 
it was admitted that the tests 
were made by a chemist at a hos- 
pital and that only three tests 
were tried. The second examina- 
tion, conducted in behalf of the 
dependents, was not in accord- 
ance with compensation commis- 
sion rules as the defendants were 
not represented so its results 
were not considered. 
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FUR INSURANCE 


FURS Insured against Loss of any kind 
(except Moth and Wear and Tear) at 
All Times and All Places 


A. F. SHAW & CO., Inc. 


75 Maiden Lane Insurance Exchange 
New York City Chicago, III. 


General Agents—“All Risks” Department 
Saint Paul Fire & Marine Insurance Co. 











EXCESS UNDERWRITERS, 
INC. 


75 FULTON STREET 
Successors to HENRY W. IVES & CO. 


CASUALTY EXCESS & REINSURANCE 
SECURITY MUTUAL CASUALTY CO. 
of Chicago, Illinois 


and 


ASSOCIATED REINSURERS 


ASSETS OVER $30,000,000 


ONE OF THE STRONGEST CASUALTY 
EXCESS REINSURANCE GROUPS 


BROKERS ACCOUNTS SOLICITED 
Inquiries Invited 


JOSEPH P. GIBSON, Jr. 
Resident Manager 


Telephone 
BEEkman 6727 
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Great American 
Jusurance Company 


sz NewYork sz 


STATEMENT JANUARY 1}, 1929 


$15,000,000.00 


LL OTHER, LIAB 


24. 1.465, 534. 40 


ET SURPLU 


27.7 29,318.71 
67,194,853. 1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,3 18.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 
WESTERN DEPARTMENT | 


aleeaeeeae 


310 South Michigan Avenue, Chicago, IIL 
G. R. STREET, Vice-President 


PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal, 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Agts.,Insuraace Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
































We have something to offer in the 


way of a general agency that is very at- 


tractive to find with an old, conservative 








life company. It will pay anyone inter- 
ested to investigate. All communications 


confidential. 


BOX 54 
Care of THE SPECTATOR 
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England Leans Toward Compulsory 
Automobile Insurance 


House of Lords Confers with Companies 
and Brings Up Subject for Debate 


in Parliament 


LONDON, ENGLAND, Dec. 6.—The sub- 
ject of compulsory insurance in re- 
gard to motor risks has been upon the 
horizon for some time, and, in this 
connection, it may be mentioned that 
as far back as the middle of 1926 a 
Motor Vehicles Compulsory Insurance 
Bill came up for second reading in the 
House of Lords, but after considerable 
discussion was not proceeded with. 


Recent Reports 


Of late, however, events have moved 
quickly. Toward the end of 1928 a 
Royal Commission on Transport was 
appointed to consider the problems 
arising out of the growth of road traf- 
fic and report what measures should 
be adopted for better regulation and 
control, etc. In its first report, issued 
in July last, the Commission referred 
(among many other matters) at some 
length to the question of making in- 
surance compulsory. They recorded 
that “the witnesses who appeared on 
behalf of Lloyd’s Underwriters and the 
Accident Offices Association stated that 
these bodies were opposed to the pro- 
posal, on the ground that it would 
result in vexatious litigation and a 
large increase of unnecessary claims, 
thus adding considerably to their ad- 
ministrative expenses, which would 
necessitate a general all-round in- 
crease in premiums, as we are in- 
formed was the case in the State of 
Massachusetts where this type of in- 
surance is compulsory.” However, in- 
cluded in the Commission’s recom- 
mendations was the following: “The 
case for compulsory third-party risk 
insurance is so strong that an attempt 
must be made to deal with it. The 
holding of an insurance policy should 
be a condition precedent to a vehicle 
being licensed. All that is required is 
that there should be insurance against 
personal injury to a third party.” 


Third-Party Risks 


Dated a little earlier in the same 
month (July) a report by the London 
and Home Counties Traffic Advisory 
Committee, in referring to insurance 
against third-party risks, says: “After 
a full survey of all the circumstances 
we found ourselves obliged to indorse 
the view that the principle of com- 
pulsory insurance against third-party 
risks should be adopted for all classes 
of vehicles, although we fully realize 
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that there are serious practical diffi- 
culties in the way and that the results 
so far obtained in other countries do 
not appear to have been entirely satis- 
factory.” 


Road Traffic Bill 


On Thursday of this week (Dec. 5) 
a Road Traffic Bill was read a second 
time in the House of Lords. In the 
course of his introductory speech, Earl 
Russell said: “As there has been so 
much apprehension as to the whole 
of this insurance business and the pos- 
sibility of making it work, I think I 
ought to tell your Lordships that I 
have had several conferences with 
representatives of the leading insur- 
ance companies, that we have talked 
freely with them from the beginning 
of our difficulties and carried them 
with us stage by stage. It is due to 
them to say that, once they recognized 
that we had no intention of interfering 
with the conduct of their business or 
of prohibiting them from making such 
bargains with the insured person as 
might suit the circumstances of each 
case, they have been most helpful, and 
I have to thank them for their assis- 
tance. The discussions have been full 
and frank, and they have promised me 
that they will not raise their premiums 
in consequence of the passage of this 
bill. At the same time, they have not 
disguised from me that, in their view, 
these new provisions are likely to lead 
not only to a larger number of claims, 
but possibly to larger payments as 
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the result of claims—effects which 
may, of course, have to be actually 
reflected in their premiums.” 

A brief outline of one or two of the 
more important provisions relating to 
insurance in this bill will probably be 
of interest. In the first place, it is 
proposed to make it unlawful for any 
person to use, or to cause or permil 
any other person to use, a motor vehi- 
cle on a road unless there is in force 
in relation to the vehicle while being 
so used such a policy of insurance or 
such a security in respect of third- 
party risks as complies with the re- 
quirements laid down in the bill. The 
foregoing does not, however, apply to 
vehicles owned by local authorities, by 
police authorities or by the Receiver 
for the Metropolitan Police District, 
or to invalid carriages. 


Pena!ties Prescribed 


Penalties are a fine not exceeding 
£50, or imprisonment for a term not 
exceeding three months or both, and 
disqualification—for a period of 12 
months, or longer if the court thinks 
fit—for holding or obtaining a license. 
The insurance policy must be issued by 
an “authorized insurer,’ and the ex- 
pression “authorized insurer” is to 
mean an insurance company or an 
underwriter in whose case the require- 
ments of the Assurance Companies Act, 
1909, as proposed to be amended by 
the bill, with respect to deposits, etc., 
are complied with. 

The above and numerous other pro- 
visions may possibly be the subject of 
alteration before the bill arrives at 
Act form. 


At the regular meeting of the direc- 
tors of the Fidelity-Phenix Fire In- 
surance Company today (Thursday) a 
semi-annual dividend of $1.30 per share 
was declared. 








HOW TO WRITE RIGHT? 





The YORKSHIRE INDEMNITY Co. of N. Y. 


THE YORKSHIRE GROUP 





The YORKSHIRE Insurance Co., Ltd. 
LONDON & PROVINCIAL 
Marine & General Insurance Co., Ltd. 
SEABOARD Fire & Marine Insurance Co. 
and 


WRITE TO WRIGHTEM! 
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Life Insurance Review of 1929 


(Concluded from page 9) 


extremities to borrow so heavily on 
their life insurance policies. True: but 
on the other hand, there is the thought 
that these policies were property on 
which they could borrow. 


“Fool Gold” Discovered 


The break in the stock market opened 
the eyes of many so-called investors to 
the fact that there is “fools’ gold” in 
the financial world as well as in the 
mining world, and it would seem that 
it had also shown these same dauntless 
spirits that in their life insurance 
policies they have really and truly a 
species of property which may save 
them from financial ruin when all else 
has failed. 

Will this unusual borrowing have a 
tendency to increase lapses? Possibly; 
but the loss consequently sustained will 
be more than compensated by the extra 
volume placeable by proper use of the 
condition as a sales argument. There 
never was a time in all the history of 
life insurance when service and value 
could be so forcefully stressed as at the 
present moment. 

Of incidental importance in this stock 
market situation is the effect it may 
have on investments of life insurance 
companies. There have been those in 
official State and company positions 
who have openly advocated legal per- 
mission for life insurance companies 
to invest their funds in well selected 
stocks of well managed corporations, 
on the theory that this would advance 
the best interests of the public through 
greater opportunity for new construc- 
tion and general expansion. 

This suggestion is appealing, and it 
may have been potent except for the 
crash. The fact is that the billions of 
dollars of policyholders’ trust funds 
held by the life insurance companies of 
the United States were preserved in- 
tact, and no doubt of their security is 
entertained. What future exigencies 
may demand for the investment of life 
insurance funds in stocks are left for 
time and the event. 


New Forms of Policies 


As relating to the technic of the 
business, the introduction of new forces 
of low priced, long term policies in 1929 
may be noted; the issuance of juvenile 
policies by various companies, the 
adoption of preferred risk, five thou- 
sand dollar special policies; progress in 
methods of educating and training life 

_underwriters notably evidenced by the 
American College of Life Underwrit- 
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ers: the growth of the life insurance 
trust idea; the vindication of the in- 
vestment holdings of American life in- 
surance companies, and the recognition 
and endorsement of life insurance by 
President Hoover at the Washington 
Convention of Life Underwriters—all 
are features of the year. 

The year 1929 emphasized the fur- 
ther decadence of assessment: life in- 
surance by the adoption of the legal 
reserve plan by several of the leading 
assessment associations. It also saw 
increased activity in buying and sell- 
ing companies by persons interested in 
financial gain. 


Group Insurance Benefits 


At this point it may be interesting 
to record that it is estimated that over 
eighty million dollars were paid out on 
group policies in 1929 to about fifty 
thousand workers of the United States, 
but the full force and effect of this 
statement is mitigated by the circum- 
stance that whereas the so-called or- 
dinary business of the country in- 
creased between eight and ten per 
cent in 1929, there was an estimated 
decrease in the issuance of group in- 
surance of about fifteen per cent dur- 
ing the year. 

As to personal features of the busi- 
ness, it is gratifying to note that death 
invaded the ranks of prominent ex- 
ecutives sparingly, but in its visitation 
it took away three of the most promi- 
nent officials of the United States: 
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Haley Fiske of the Metropolitan, Louis 
F. Butler of the Travelers, and David 
F. Appel of the New England Mutual. 

Other personal aspects were the elec- 
tion of Frederick H. Ecker to the presi- 
dency of the Metropolitan and the elec- 
tion of Calvin Coolidge to the director- 
ate of the New York Life Insurance 
company; the choice of Byron K. El- 
liott to succeed Claris Adams as secre- 
tary and general counsel of the Ameri- 
can Life Convention; the election of S. 
T. Whatley of Chicago as president of 
the National Association of Life Un- 
derwriters, and the resignation of Col. 
Joseph Button as commissioner of Vir- 
ginia and as secretary of the National 
Convention of Insurance Commissioners 
to accept the presidency of the Rich- 
mond Life Insurance Company. 


Into the Future 


So much for the past. Looking into 
the future, there are several features 
which might receive consideration. A 
pressing question involves preparing 
laws governing the investment of life 
insurance companies; ways and means 
for the better education and training 
of agents; further consideration of 
plans for institutional advertising; the 
relationship of radio broadcasting to 
the business; the probable effect of 
aviation on life insurance, and a better 
understanding of customer relation- 
ship. 

The year 1929 was a record-breaker, 
but the prospect for 1930 and immedi- 
ate succeeding years is for still greater 
increase in volume, and a decided im- 
provement in supervision, management 
and service. 











Air view, taken from just above the almost completely submerged S.S. Fort Victoria 
of the Furness-Bermuda Line, shows the menace to port navigation which the sunken - 


ship has become. 


Rammed by the S.S. Algonquin of the Clyde Line in the dense fog 


which enveloped the New York harbor, the Fort Victoria sank steadily, barely permit- 
ting all of its passengers and crew to be rescued before it had churned the water into a 


seething whirlpool. 


Captain Francis was the last to leave the doomed ship, barely 


escaping with his life. 
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Some valuable territory still open 


W. L. TAYLOR, President 
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Philadelphia Autocar 
Lines Are Sound 


After Year of Soreness Cas- 
ualty Underwriters 
Adjust Problem 








Many Companies Confer 





Promise Strict Adherence to Plan 
as Three Territories Are 
Revised into Two 


PHILADELPHIA, Dec. 23.—Automobile 
insurance, which has been a sore spot 
in Philadelphia for more than a year, 
particularly as regards rate-cutting, 
was placed on a sound basis at a meet- 
ing of the automobile group of the 
Casualty Underwriters Association of 
Philadelphia last week at the Insur- 
ance Society. 

Virtually all the conference com- 
panies were represented at the meeting 
and they unanimously agreed to live 
up to all the rates and regulations. 

The meeting was called to order by 
Dodd Bryan, president of the associa- 
tion, who then turned the chair over 
to E. E. Robinson, manager of the 
automobile department of the National 
Bureau of Casualty and Surety Under- 
writers. J. B. Councilman acted as 
secretary. 

In addition to adopting the resolu- 
tion to live up to all the rates and 
regulations, the meeting revised the 
Philadelphia and suburban territories 
from three to two. 

For quite a few months past, con- 
ference companies have had to combat 
competition where suburban rates were 
quoted on semi-suburban risks. Under 
the new amendment to the automobile 
casualty manual, which was gotten up 
by the Philadelphia association in co- 
operation with the National Bureau, 
the semi-suburban district has been 
eliminated and made part of the sub- 
urban territory. This action means a 
reduction of some 33% per cent in the 
rate of the former semi-suburban risks, 
a reduction which the association be- 
lieves will put a stop to rate-cutting 
operations as the premium has been 

(Continued on page 45) 
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Public Officials in Utah Face 
Insurance Problem 





Raise Question of Liability on 
Public Cars and Trucks; 
Situation Probed 


SALT LAKE CiTy, UTAH, Dec. 17.— 
If the public authorities of Utah— 
State, county, city and school district 
officials—take out public liability in- 
surance on automobiles and trucks 
operated under their direction, will a 
member of the general public suffering 
damages be able to collect from the in- 
surance carriers? This is a question 
that is agitating the minds of the 
Attorney General and his staff at the 
State Capitol. According to the 
statutes, State, county, city or school 
district are sovereign and therefore 
not liable to suit for damages. Drivers, 
however, it is stated, have been sued, 
and the State finds that settlements 
which have been made are more ex- 
pensive than insurance premiums for 
such protection. 

It is also stated that in some in- 
stances public liability insurance is 
already carried by some of the public 
authorities of Utah and that claims 
have been paid by the carriers. It is 
believed, however, that the insurance 
companies on the risks could plead, if 
they choose to do so, that there was 
no liability under the policy because 
of the sovereignty of a public body in 
the State. The Attorney General said 
inquiries were being made in another 
or other States as to whether public 
liability insurance for public bodies is 
purchased. 


Standard Surety Names 
Memphis Agents 


Manager of agencies Stanley May- 
nard of the Standard Surety and 
Casualty Company, New York, has an- 
nounced the appointment of Dave 
Dermon Company of Memphis, Tenn., 
as general agents for casualty and 
surety lines. The firm occupies the 
ground floor of the 11-story Dermon 
Building. 

Dave Dermon has been in business 
in Memphis for twenty-four years, and 
has always taken an active part in 
civic and social affairs of the city. 


National Bureau Gets 
New Rating Plan 





Experience System Adopted 
for Miscellaneous Pub- 
lic Liability 


Is Effective January 1 





Will Be Applicable in States of 
Minnesota, Missouri and 
New York Only 


Announcement is made by the Na- 
tional Bureau of Casualty & Surety 
Underwriters of the adoption of an ex- 
perience rating plan for the rating of 
miscellaneous public liability risks. The 
new plan will become effective on Jan. 
1, 1930, and will be applicable only in 
the States of Minnesota, Missouri and 
New York. 

Experience rating is a means of 
modifying the basic manual rates for 
individual risks in accordance with the 
indications of their past experience. 
In other words if in the past a particu- 
lar risk has developed a good experi- 
ence, a reduction from the manual rates 
as a result of experience rating may 
be anticipated. If on the other hand 
the past experience has not been favor- 
able, the manual rates may be in- 
creased as a result of experience rat- 
ing. 

At the present time the only public 
liability risks aside from automobiles 
subject to experience rating are apart- 
ments, tenements, boarding and room- 
ing houses in Greater New York. Un- 
der the new plan experience rating in 
addition will be applied to other types 
of Owners’, Landlords’ and Tenants’ 
risks such as office buildings, mercan- 
tile buildings, stores, hotels, etc. It 
will be applicable also to theaters, resi- 
dences, farms, elevators, manufactur- 
ers’ and contractors’ risks, teams and 
product public liability risks. 

All public liability risks will not be 
subject to experience rating. The plan 
provides that the risk must be of a 
certain size measured in terms of 
premium before it is eligible for ex- 
perience rating, this being the principle 
which is uniformly followed. 
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: How Long Can You KEEP HE Penn Mutual Life Ins 
9 ance Company tenders to the 
Your JOB? | life insurance fraternity of the 
A Re re United States and of Canada its 
intelligently a question as close ee 3 ‘ 
man’s heart as this and you will never lack an felicitations upon the prosperity 
audience. Presenting such matters of universal of the companies in 1929, whose 
interest in a readable way, Northwestern Fireside, Dries = i f 
quarterly magazine published for policyholders by brilliant figu res are significant O 
the Northwestern National Life, is a valuable point an ever-broadening service of the 
of contact between the Company, the agent, and ‘ ‘ . % 
those most important folks—and sources of in- public and the meeting of institu- 
ihincnmeil tional responsibility with ever-in- 
Fireside’s four-times-a-year visits result in fewer > ; ° 
lapses and help make easy further solicitation by creasing efficiency. 
the agent. | Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 
NORTHWESTERN NATIONAL , 
LIFE INSURANCE COMPANY The Penn Matual Life Insurance Company 
STRONG~ MinneapolisMinn. ~ LIBERAL | Philadelphia, Pa. 
Independence Square Founded 1847 

















































which has maintained high ideals of service for 80 years. 





Has openings for good debit men and business pro 
P. O. BOX 884 BIRMINGHAM, ALA 











Favorably Known 
SOUTHERN LIFE AND HEALTH INS. CO. | — Portland, Maine, to Portland, Oregon, the Union Mutual is 
6¢ 99 nown as— The Friendly Maine C 
Oldest and Best A healthy eenth pry se ae lg ed Company, 
ducers 











UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE Incorporated 1848 











-_ INSURANC CE TRUSTS 


By C. Alison Scully 


Here is a book you need. It deals clearly, comprehensively and instructively with the most 
significant and outstanding topic in the fields of trust service and life insurance. 


As Trust officer of a prominent financial institution, the author is an expert on trust agreements; and he 
not only knows his subject, but understands how to convey his knowledge to you so that you will remember 
and profit by it. He is also a member of the Bar in New York and Philadelphia. 


With the widespread interest in Insurance Trusts sweeping’ the country, life insurance agents, brokers, 
general agents and company executives cannot afford to be without an authoritative manual on the subject. 
The book also is of practical value to officers of banks and trust companies, attorneys and those business and 
professional men who require compact, definite and reliable information on trust agreements. As a textbook, 
INSURANCE TRusTs is especially suitable for universities, colleges, financial and banking courses and life in- 
surance schools. Policyholders too will find it useful in planning the disposition of estates. 


Get this book. It describes the making and operation of Trust established by policyholders for the 


handling of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains 


funded and unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trus- 
tee, legal aspect of insurance trusts, duties of life underwriters and all phases of the question. Specimen trust 
forms are included, both revocable and irrevocable. Your copy of Insurance Trusts, (the price is only $3), 
should be ordered now from 
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Compulsory Auto Line 
Favored in Canada 


Justice Hodgins’ Probe 
Reveals Officials’ 
Indorsement 


Observe U.S. Mandate 











Suggests Including Insurance Pre- 
mium in Fee for License 


Plates to Cover $500 


Mr. Justice Hodgins in resuming his 
inquiry into automobile insurance rates 
on Dec. 18 at Parliament Buildings, 
Toronto, Canada, read a statement in 
which he reviewed his observations on 
“compulsory motor insurance in the 
United States or financial responsibil- 
ities laws.” 

Massachusetts, said Justice Hodgins, 
is the only State that has adopted com- 
pulsory insurance, but, he said, “it 
seems for certain reasons, some of them 
political, to be generally discredited as 
a workable or acceptable system which 
does not, in the judgment of those 
familiar with the subject, have any in- 
fluence on reduction of accidents. 

“In other States, the principle is 
established that while all are free to 
use the highway, those who prove them- 
selves dangerous through recklessness, 
incompetence or drink as well as by the 
driving of unsafe vehicles should be 
subject to some restraint. In the laws 
enacted in some of the more progres- 
sive and better populated States, a 
motorist who causes an accident is re- 
quired to provide some sort of financial 
security as a guarantee that he will 
pay for his next accident.” 

A bill on the subject is contemplated 
in England where it was shown that 
90 per cent of all motorists are insured 
as against 26 per cent or 27 per cent 
in the United States. 

R. Leighton Foster, Superintendent 
of Insurance for Ontario, read about 
twenty letters from city councils, chief 
constables and other court officials in 
all parts of the province expressing 
views on compulsory insurance. Nearly 
all were in favor of it. 

Mayor Beckett of Brantford, On- 
tario, read a Brantford council resolu- 
tion asking the provincial government 
to have an amount included in auto 
license fees in order to assure against 
damage claims. He suggested the fee 
should include an amount to provide 
$500 personal liability on each car. 


Charles E. Heath, vice-president and 
secretary of the Standard Surety and 
Casualty Company of New York has 
announced that his company has been 
licensed to transact casualty and surety 
lines of business in Nebraska. 
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New Government Warning 
on Carbon Monoxide 


The U. S. Department of Labor is 
spreading information to the public in 
regard to the dangers of carbon mon- 
oxide, which it designates as “a common 
peril,’—i. e., in the private garage, 
closed car and other poorly ventilated 
places—from gasoline engines, and in 
the home from gas logs, hot water heat- 
ers, kitchen gas ranges, etc. 

The Department leads off with an 
article from “Safety Engineering,” 
based on information furnished by the 
John Hancock Mutual Life Insurance 
Company of Boston, Massachusetts. It 
further discusses the hazards of this 
gas in commercial garages and auto- 
mobile repair shops, where ventilation 
is necessary for the elimination of the 
dangers and for the health of the work- 
men. 

Says the report, “The dangers of 
carbon monoxide poisoning in any in- 
closed, ill ventilated space, into which 
the exhaust gases from internal com- 
bustion engines are being discharged, 
demand attention both in the designing 
of new buildings and in the correction 
of ventilation defects in old buildings.” 


Continental Dividend 


At the regular meeting of the di- 
rectors of the Continental Insurance 
Company today (Thursday) a semi- 
annual dividend of $1.20 per share was 
declared on the capital stock, payable 
Jan. 10, 1930, to stockholders of record 
Dec. 31, 1929. The previous semi-an- 
nual dividend was $1 a share. 








Southern Surety 
Co. of New York 


General Offices 
9th & OLIVE STS. ST. LOUIS, MO. 


Admitted Assets 
| $11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 


Let the Southern Serve You 























The Important Sources of 
Bonding Business Are 


The Lawyer 
The Contractor 
The Banker 
The Employer 
The Public Official 


AND the signature of this advertise- 
ment shows you where to place your 
bonding business after you get it. 
THE EMPLOYERS’ GROUP has a 
place in its list of agents, reserved 
for the wide-awake bonding special- 
ist... . If you do not already repre- 
sent one of THE EMPLOYERS’ 
GROUP companies get in touch with 
the General Agent or Branch Man- 
ager in your territory or write the 
Agents Department, 110 Milk Street, 
Boston, Mass. 


Gj. 
% 


Mey 


SEEK WISt 





Practically every kind of Insurance except 
Life Insurance, including Fidelity and 
Surety Bonds. 


110 Milk Street Boston, Mass. 


The Employers’ Liability As- 
surance Corporation, Ltd. 


The Employers’ 


Fire Insurance Company 


American Employers’ 
Insurance Company 


THE WORLD’S PIONEER 
IN LIABILITY INSURANCE 








Casualty, Surety, Ete. 

















Thrift Must 
Be Sold 


In this age of installment buy- 
ing the role of the life under- 
writer has assumed new impor- 
tance. He stands alone as the 
only real salesman of thrift. We 
are urging every member of our 
agency force to make an extra 
effort on Life Insurance Day, 
W ednesday, January 22, to per- 
form some special act of thrift 
selling. 


United Life and Accident Insurance Company 
Home Office Concord, New Hampshire 
































FIRE RE-INSURANCE 





Treaty and Facultative 





Re-Insurance Corporation 


of America 


60 John Street, New York, N. Y. 


HORACE R. WEMPLE, President 





TOTAL ASSETS $2,154,292.71 





DIVISION OFFICES 


Pacific Coast Department 


Western Department 
172 W. Jackson Boulevard 
Chicago. Illinois 


114 Sansome Street 
San Francisco, California 


























‘UNITED BRITISH 


INSURANCE CO., LTD. 


Associated with 
ROYAL EXCHANGE ASSURANCE, LONDON 
GENERAL REINSURANCE CORPORATION, 


NEW YORK 





CASUALTY 
FIDELITY and SURETY 
RE-INSURANCE 





UNITED STATES BRANCH 
E. H. Boles, U. S. Manager 
80 JOHN STREET 
NEW YORK, N. Y. 
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R. J. Hillas Resigns 
Fidelity & Casualty 


To Relinquish Presidency in 
January Owing to 
Advancing Years 


Will Continue on Board 


Served with Carrier for Fifty- 
three Years; Was Elected 
President in 1910 


Robert J. Hillas, president of the 
Fidelity & Casualty Co. of New York, 
has advised the corporation’s Board of 
Directors that, owing to his advancing 
years, he desires to relinquish his office 
about the middle of January, when his 
present term expires. He will, how- 
ever, remain a director. 

Mr. Hillas has been with the com- 
pany since October, 1876, when he was 
but seventeen. His progress was rapid 
and in 1888 he was made secretary. 
After serving also as treasurer and 
later as vice-president, he was elected 
president, in 1910. Since that time the 
company has made a marked advance, 
its assets growing from a little less 
than ten million to $39,658,652 at the 
beginning of the present year. Net 
surplus is now $7,241,466 and the gross 
premium income last year exceeded 
twenty-six million dollars. Capital 
stands at four million dollars. 

A few months ago stock control of 
the Fidelity & Casualty Co. was pur- 
chased jointly by the Continental In- 
surance Co. and the Fidelity-Phenix 
Fire Insurance Co. through an ex- 
change of stock. 

Ernest Sturm, chairman of the above 
fire companies and their affiliated 
corporations, is chairman of the Fidel- 
ity & Casualty finance committee. Re- 
cently Paul L. Haid, president of the 
“American Fore” Group, was elected a 
director of the Fidelity & Casualty Co. 











Insurance Company Develop- 
ments in Montana for November 

Names of companies licensed in Mon- 
tana: Western Millers Mutual Fire In- 
surance Company, Kansas City, Mo., 
fire; Interstate Fire Underwriters of 
the Fire Association of Philadelphia, 
Philadelphia, Pa., underwriters; Com- 
mercial Casualty Insurance Company, 
Newark, N. J., miscellaneous; Century 
Indemnity Company, Hartford, Conn., 
miscellaneous. 


The Western Automobile Casualty 
Company of Fort Scott, Kan., changed 
its name to the Western Casualty and 
Surety Company. The company has re- 
ceived amended licenses in most of the 
States in which it operates. 
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As an alternative for compul- 
sory automobile insurance, an au- 
tomobile accident compensation 
plan, similar to workmen’s com- 
pensation, has been suggested in 
a study of Virginia’s compulsory 
insurance needs by Charles N. 
Hulvey, associate professor of 
commercial law at the University 
of Virginia, and William H. 
Wandel, research assistant in the 
institute for research in the social 
science. The application of this 
principle “would mean that com- 
pensation would be paid, with 
some minor exceptions, to all who 
suffer losses in automobile acci- 
dents.” 

A summary of this study, its 
applications and results will be 
printed in full in next week’s 
SPECTATOR. 











Boston Auto Deaths Increase in 


Last 10 Months 


Automobile fatalities in Boston for 
the first ten months of this year have 
increased by five over the figures for 
the same period a year ago, the pres- 
ent total being 95, it was stated at the 
first meeting of the Boston branch of 
the Governor’s Street and Highway 
Safety Committee, 

At the same time children’s deaths 
have decreased. A new low record for 
children’s deaths was set in 1928, but 
there has been a further reduction for 
the first ten months this year. 

On figures compiled by the Massa- 
chusetts Safety Council from 13 cities 
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Receives “Medical” Award for 
Osteopathic Treatment 


LANSING, MICH.—Engaging the pro- 
fessional services of an _ osteopathic 
physician rather than the usual medi- 
cal practitioner does not operate to 
exclude an injured workman from col- 
lecting under the workmen’s compen- 
sation act for “medical, surgical, or 
hospital services,” according to an 
opinion just signed by members of the 
compensation commission of the Michi- 
gan department of labor and industry. 


Ohio Farmers Indemnity 
Names 125 Agents 


The Ohio Farmers Indemnity Com- 
pany, the casualty running mate owned 
and operated by the old Ohio Farmers 
Insurance Company, has appointed 
about 125 agents in Indiana who will 
begin writing January 1, 1930. This 
is the first extension of the field of 
operations outside the home State. 


Claim Paid in Law Enforcement 
Death 


BIRMINGHAM, ALA., Dec. 24.—For the 
second time a jury in Birmingham has 
returned a verdict of $5,000 against 
the Union Indemnity Co., in favor of 
Percy W. Skillin. The latter was shot 
by Fred Cain, law enforcement officer, 
for whom Union Indemnity was bonds- 
man. 








with a population of more than 500,- 
000, for the first eight months of the 
year, Boston has the lowest rate of 
deaths on the basis of population. 





The Hidelity and 
(asualty (Ginpany 


of New York 


“AMERICA FORE” 
ROBT. J. HILLAS, President 








CASUALTY INSURANCE 
AND 
SURETY BONDS 
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WorkINnc with its agents in building a 
closely-knit, efficient organization, the United 
States Fidelity and Guaranty Company con- 
tinues an uninterrupted successful growth. 

A fair attitude toward settlement of claims 
is productive of a high regard and good-will 
among both agents and assureds. 

Through the Fidelity and Guaranty Fire Cor- 
poration, you can write fire, automobile, tornado 
and allied lines, in addition to specialty lines. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


BALTIMORE MARYLAND 





ALLIED COMPANY 
FIDELITY AND GUARANTY 
FIRE CORPORATION 


The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best 
in Life, Accident, and Health Insurance 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and highest 
standard of reserves. Exceptional opportunity is offered 
to salesmen of character and ability. Communicate at 
once with 


Agency Department 


77 Franklin Street Boston, Mass. 
































You ean’t fix a watch 


with a monkey wrench, nor 
a steam shovel with a tack 
hammer. 


Agents’ problems are in- 
tensely individual. 


Iron clad general rules— 
generally fail. 


Pennsylvania Surety 
Corporation 


PITTSBURGH, PENNSYLVANIA 
Joseph W. Ward, President 








TO AGENTS.-.- 


We have many excel- 
lent openings for prop- 
erly qualified agents. 
We operate in 26 
States, and the District 
of Columbia and Porto 
Rico. 


If interested, write 


W. T. O’Donohue 
Vice-Pres. & Agency Mgr. 


Greensboro, N. C. 
OVER 340 MILLIONS IN FORCE 



































SECURITY FIRST 
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Named National Business 
Survey Conferees 


WASHINGTON, D. C.—Appoint- 
ment of A. Duncan Reid of the 
Association of Casualty and 
Surety Executives, New York; 
Frederick H. Ecker of the Asso- 
ciation of Life Insurance Presi- 
dents, New York; James S. Kem- 
per of the Federation of Mutual 
Fire Insurance Companies, Chi- 
cago and Wilfred Kurth of the 
National Board of Fire Under- 
writers, New York; to serve as 
members of the national business 
survey conference of the United 
States Chamber of Commerce has 
been announced by Julius H. 
Barnes, chairman of the national 
business survey conference. 

“As representatives of organ- 
ized trade groups,” Mr. Barnes 
explained, “the members of the 
committee will be asked to in- 
terpret and report from time to 
time on the condition and outlook 
in their several lines of industry. 
These reports are expected to dis- 
close the major trends in busi- 
ness and to reveal whether or not 
there are any weaknesses in the 
national economic structure.” 











BALTIMORE, Dec. 21.—Fidelity In- 
surance Company of America, of this 
city, has increased its capital stock 
from 15,000 shares, par value $1, to 
15,500 shares, par value $1. 


Philadelphia Auto Lines 


(Concluded from page 39) 


made so low that further reductions 
would mean a loss to the companies 
so doing. 

No change has been made in the 
Philadelphia rates. 

The amendment, which was adopted 
as “effective for all new and renewal 
policies written on and after Dec. 16, 
1929,” follows: 

“No policy shall be indorsed or can- 
celled and rewritten to take advantage 
of, or avoid the application of the new 
rates and rules except at the request 
of the assured and at the customary 
short rate charges. 

“The present Philadelphia City, 
semi-suburban and _ suburban  terri- 
tories have been revised into two ter- 
ritories.” 


“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 


New York City Phone Beekman 9991 
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New Amsterdam Casualty 
Transfers J. B. Duke 


J. B. Duke, assistant secretary of the 
New Amsterdam Casualty Company, 
has been transferred from its home 
office at Baltimore to its New York 
Office at 60 John Street, as manager of 
its Fidelity and Surety Department. 
Mr. Duke has been with the company 
for thirteen years, for the past five 
years as assistant manager of its local 
department at Baltimore. He has had 
a broad experience in all phases of 
suretyship, and this is a promotion for 
him into a larger field of usefulness. 
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London Guarantee & Accident 
Company, New York, N. Y. 


In the table classification of assets 


of Casualty Insurance companies, 
which appeared on page 42 of the 
December 12 issue, erroneous figures 
were shown for the London Guarantee 
& Accident Company (Ltd.), New 
York. The correct classification of 
asset ratios for this company are as 
follows: bonds, 82.05 per cent; cash, 
3.58 per cent; agents’ balances, 12.10 
per cent; interest, 1.21 per cent, and 
other assets, 1.06 per cent. The com- 
pany owns no real estate or mortgage 
loans. 




















“Equitable 
in Practice 


as in Name” 














EQUITABLE 
Casualty and Surety Co. 


JOHN L. MEE, President 


“Do you have many 
accidents during 


play?” 


“Well, sometimes a 
spectator is hurt or 
riders injure each 
other. As far as my 
own liability is con- 
cerned, I am covered 
because I have that 
new ‘Sports Liability 
Endorsement’ on my 





automobile insur- 
ance.’’* 
Policyholders ap- 


preciate the modern 
coverages and extra 
protection agents of 
this company can give 
them. That appreci- 
ation naturally means 
more profit to our 
representatives. 


Behind our fieldmen, 
and servicing their 
every need, are home 
office executives who 
have themselves been 
agents and who are 
agency-minded before 
all else. That means 
producers’ problems 
get prompt, willing 
and personalized at- 
tention. 








*Mr. John L. Mee, Pres. 
Equitable Casualty & Surety Co., 
2 Lafayette St., 

New York City. 


Dear Mr. Mee: 

I am interested in learning 
more about the “Sports Liability 
Endorsement” you have origi- 
nated and about the advantages 
of your company. 


Name 


Address 
Ss 
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Prominent Agents and Brokers Actuarial Independent Adjuster 
Fidelity Phenix United States National Fire of ACTUARY LIMITED 


Fire of New — of New Hartford 


York or’ 7 

Automobile of National Liberty 7 ee 
Hartford of New York asualty Co. 

Standard of New State of Penn. Indemnity Com- 
or! Stuyvesant of pany of Amer- 

National Union New York ica 

Pittsburgh BROKERS’ LINES SOLICITED 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 



































Actuarial 








cmpcuene 





EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Audits Calculations Consultants 
Examinations Valuations 
25 CHURCH STREET NEW YORK 


Established 1865 by David Parks Fackler 








_ 
JNO. A. COPELAND 
Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








Incorporated 1914—Dominion Charter 
Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


HEAD OFFICE: 


BRANCH OFFICE: 


465 St. John St., Montreal 
Telephone Main 3300-2607 


{1 Mountain Hill, 
Quebec City 






































a teeniennel 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 





ERSTON L. MARSHALL 


CONSULTING ACTUARY 


919 Hubbell Building 
DES MOINES, IOWA 




















T. J. MCCOMB 
CONSULTING ACTUARY 


Colcord Bldg. Oklahoma City, Okla. 











WOODWARD, FONDILLER and 
RYAN 
CONSULTING ACTUARIES 
INSURANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 75 Fulton St. 
Jonathan G. Sharp New York 

















FRANK M. SPEAKMAN 
Consulting Actuary 
Fred E, ‘Swartz, ©. P. A. 


W. L. Clayton 
E. P. Higgins 


THE BOURSE PHILADELPHIA 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 














L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 
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Embracing Sales Plans of 
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Loans on Life Policies Show 

Reduction 
(Concluded from page 7) 
November when small plungers, caught 
short. in the market, levied on their 
policies to margin their accounts, and 
others making a first excursion into 
finance, raised all they could on their 
insurance to take advantage of low 
prices for valuable stocks, the situa- 
tion in that respect may now be termed 
normal. 

R. H. Keffer, New York manager of 
the Aetna Life Insurance Company, is 
quoted as saying that for a time his 
company was lending four times the 
normal average, but that at present the 
demand for money through policy 
loans had shrunk back to normal. 
Harold Palagano, treasurer of the New 
York Life Insurance Company, said 
that without definite figures before him 
he could say that his company was 
almost back to normal although there 
had been an unprecedented demand for 
loans a month ago. A similar state- 
ment was made by Edward Morris, in 
charge of the department lending on 
policies of the Equitable Life. T. W. 
Hoag, manager of the New York office 
of the Penn Mutual, reported a land- 
slide of requests for money a month 
ago succeeded by a steady decline. He 
said that last week he handled only 
two or three where formerly he was 
at it all day long. He added that 
the home office in Philadelphia was 
crammed with people trying to get. all 
they could on their policies and that 
the company was still about 25 per 
cent above normal and that he did not 
attribute this to Christmas but to an 
effect of the financial crisis. 

R. R. Harkness, in charge of the 
loans of the Metropolitan Life Insur- 
ance Company, is quoted by the World 
as follows: “I would say there has 
been a big demand, but we always look 
for more applications for loans at 
Christmas time. I would say that the 
market crash was directly responsible 
and it still may be having a slight 
effect. Before the Wall Street crash 
we were loaning on about 12,000 poli- 
cies a month and now I think we are 
up to about 14,000. However, the de- 
mand has slacked considerably since 
the market crisis is over.” The Mutual 
Life reported the demand for policy 
loans as a little more than normal at 
the present time. 


Phoenix Mutual Life Manager 


Officials of the Phoenix Mutual Life 
Insurance Company recently announced 
the appointment of Walter Dixon 
Phillips, veteran syndicate business 
organizer, as manager of its Atlanta, 
Ga., branch office. 
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Insurance Stocks 


We wish to buy 


100 Consol. Ind. & Ins. 
100 Continental Casualty 
100 Maryland Casualty 
25 National Union 

50 Northwestern Natl. 
50 St. Paul Fire 

50 U. S. Casualty 


We wish to sell 


200 American 

100 Carolina 

100 Consol. Ind. & Ins. 
200 Continental Casualty 
100 Home Insurance 

25 National Union 

50 Northern 


GILBERT ELIOTT & Co. 


Members of New York Stock Exchange 
Members Assn. of Bank Stock Dealers 


11 Broadway 


DIGby 27700 





























J UST as insurance companies operate on 
clearly defined mathematical laws that time 
has proven to be true so we have learned the 
value of certain principles of investment dur- 


ing the past 44 years. 


We shall gladly make specific rec- 


ommendations for outright or margi- 


nal purchase. 


Ask for list 


CURTIS & SANGER 


Established 1885 


Members { 


New York Stock Exchange 
Boston Stock Exchange 


NEW YORK 


49 Wall Street 


BOSTON 
33 Congress St. 
645 Beacon St. 


45 East 17th Street 


PROVIDENCE 
Rhode Island Hospital 
Trust Building 


Private telephones to Boston, Providence, Hartford and New Haven. 
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Providence (N.)..... 1,500,000} 10 | 22.14) 30.28) 3.75) 1.20).. 39 | 30 United Life & Acc. = 
C.A. en, Inc., Co., Concord........ 500,000} 25 | 44.50) 98.36) 7.47) 1.50]....)....]....].... 

; OS ae a fa Ie, Arcee Jamar’ “Seer Sepa (a | | Se Bee Soe Inc., 
HD Knox & Go, Bos. ers Macatee teen Fee Se Beem See 1S 2 ee ee | Re Bere See SO See ee ACteee 43 

Republic Fire,Pittsb’h..} 1,000,000} 10 | 20.00) 33.73) 5.55) 1.20)....|.... U.S. Tidelity & Guar- 

W. Wallace Lyon & anty, Baltimore.. 10,000,000} 10 | 25.95) 34.15) 4.71) 2.00) 45 | 49 | 52 | 45 
os OR BRENT Sie COCR El RE Meee) Sere 25 | 30 | 30 | 24 United States Fire, N.Y.| b5, 000,000] 10 | 50.10] 64.86] 16.77| 2.70|....|....] 70 | 50 

Reins. LifeofAm., Chi.. 500,000 | 50 |100.00]131.31| 3.53) 3.00)....]....]....].... Clinton Gilbert, N.Y. |........... SAE RIO Siam AA! ey | ee ae 
C. Sincere & Co., 7 ama ates NA Ee] Smeal Pe ee eee 100 |105 U.S. Mer. & Ship., N.Y.} 1,000,000/100 |287.62/384.80) 28.85) 8.00]....)....}....].... 

Security In. Co. of New. Clinton Gilbert, N.Y.|........... Sviex fo cskae Pidhedaltedacd bemaas 300 |325 |350 |270 
Haven, beens a 2,000,000} 25 | 79.70/109.74| 10.14) 3.00)..../....}100 | 90 Curtis & Sanger, N.Y...|.......+-.- saree bitdenglcaudadhendsustakewe jog | ae 
Pw OT. a il RR Fee Heer Serre arere 92 |100 Virginia Fire & Marine, 

Springfield F.&M., Richmond. . 500,000} 25 | 91.30)127.12} 1.26) 4.50)....]....|130 |105 
Springfield, Mass... .| b5, 000,000) 25 | 94.50/151.96) 19.32) 4.00)....]..../170 |140 Clinton Gilbert, WW losccccccaess ROS) SRE Materdl as eared dere. oer: ae Se 
a Day & Co, Inc, A. Atkins & Co., N.Y. Woaus neers eavaleck useless eaidecdees ie aeaa (a> 9 ae ee 

ese eee 8 naw Auda Se OE eee Sewer Ameer): | “4 Ba Ga CRE TP eccecccccuabiecePicccccloccaachiacvestsakuc ee Beeesioces 

St. Peolren. eo a 4,000,000) 25 |104.01/137.08} 1.13) 4.00)....)..../215 |195 Westchester Fire, N.Y..| 2,000,000) 10 | 39.66) 56.91) 6.32) 2.50)....)....| 56 | 50 
Clinton Gilbert PGs ic caccntecnabroeulrccncbadeckelesxece re: | ae Ae Curtis & Sanger, N.Y.}........... Sees] AE DOR] HOSEA eee) AP [eo | ee ee 

oe ay Bete aete orecx eal Ree Ceeeires) hee) Sane See 1200 |210 |....].... CO I NEE ove cass iwc encckccaccche anenstuakdcstecwas | ot 3 2 ee 

BRE a oe ohana caclowacks os acdleuccestosnedetoaecs ag | ee ee 













































































*Current annual dividend rate. 


(f) High and low for year. 
(b) Present capital, balance of items pertains to figures as of December 31, 1928. 


+Unless otherwise noted from Dec. 1 to date. 





New Financial Company in 
Atlanta 


ATLANTA, GA., Dec. 22.—Informa- 
tion given out Friday of the formation 
of the new firm of Lipscomb-Weyman- 
Chapman Company in Atlanta was re- 
ceived with interest in insurance and 
financial circles of the Southeast. They 
have purchased the loan, insurance, 


renting and real estate business of 
Weyman & Connors and the insurance 
business of Lipscomb & Company, two 
of Atlanta’s oldest business houses. 
The Penn Mutual Life Insurance 
Company, of Philadelphia, has named 
Lipscomb-Weyman-Chapman Company 
correspondent for its mortgage loan 
business in this section. The new com- 











An Economic Necessity 








Bb insurance business is the out-growth of an economic necessity. 
It has been built up to vast proportions because the public welfare 
y has increasingly demanded the type of service which it is able to render. 
It is not conceivable that any developments could take place which would 
lessen this demand. The contrary is true. 

The importance of these statements lies in the fact that an investment in 
the insurance business is an investment in one of the most basic of the 
4 country’s enterprises. Through Insuranshares Corporation of Delaware, g 
an investment company, it is possible to build up an interest in a cross 
section of selected companies which show substantial earning power. 





























0 
Full information can be obtained from your own broker or by writing to 
4) 
INSURANSHARES CORPORATION of NEW YORK y 
Underwriters and Distributors 
Chicago 49 Wall Street, New York San Francisco 








at 
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pany will also continue to act as agents 
for the various insurance companies 
formerly represented by Weyman & 
Connors and Lipscomb & Co. 

The personnel of the new company 
are well and favorably known, not only 
in Atlanta, but throughout that section 
of the Southeast. 

The appointment of Arthur C. 
Ruehl as a special agent in the States 
of Minnesota, North and South Dakota 
is announced by the Travelers Fire In- 
surance Company, effective Dec. 2. 
Mr. Ruehl will work under the super- 
vision of Manager H. A. Welch. 








As An Investment Suggestion 


Continental 
Casualty 


Insurance Co. 








Charles Sincere & Co. 


Members New York Stock Exchange 
Members Chicago Stock Exchange 
Members Chicago Board of Trade 


231 South La Salle St. 
Chicago 




















Miscellaneous Insurance 











for INDIANA 
GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


Commonwealth Life Insurance Co. 
LOUISVILLE, KY. 














WE WANT MEN 





in 








—men who are self- 

confident— Lr 

—men who are mor- 

ally dependable— ear Saf 
—men who are finan- WEST VIRGINIA 
cially responsible— PENNSYLVANIA 
—men who are anx- Ss 

ious to accomplish OKLAHOMA 
results— oa 
—men who are open to Partnership- 

basis Agencies. IOWA 

LIFE HEALTH ACCIDENT Tell 1 i h 
THE OHIO STATE LIFE INSURANCE = fo oe 
COMPANY Columbus, Ohio ~~ letter — Time 
Sta dard Sub-Standard Super-Standard = 




















| Equitable Life Insurance Company 


Home Office: Washington, D. C. 


Henry P. Blair, President Allen C. Clark, Secretary 
Joseph Sanders, Vice-President Gilbert A. Clark, Actuary 


ATTRACTIVE OPPORTUNITIES 


For men with clean past records, in 


DELAWARE, MARYLAND, OHIO, W. VIRGINIA and 
DISTRICT OF COLUMBIA 


| Up-to-Date ORDINARY and INDUSTRIAL Policies 


For further information, write 


William A. Bennett, Vice-Pres. and Gen. Mgr. 








KEYSTONE INDEMNITY 
EXCHANGE 


Participating Automobile Insurance 
110 SOUTH 16th STREET, PHILADELPHIA, PA. 
LOCAL AGENTS WANTED 


Fire, Theft, Collision, Property Damage, Public Liability 














= 
The Peoples Life Insurance 
| Company 
(Illinois) 
A Legal Reserve Co. Organized in 1908 


Every Desirable Provision 
Contained in our Policies 


Home Office: Peoples Life Bldg., Chicago 
SEYMOUR STEDMAN, President 











treatises on these subjects. 





CHICAGO 


PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old 
established publishing house of Charles & Edwin Layton of London, 
England, whose long list of publications on fire, life, marine and 
other branches of insurance embrace the most valuable and standard 
Send Ten Cent Stamp for Catalogue. 


THE SPECTATOR COMPANY 












NEW YORK 


























A general agency company. We believe in 
the American Agency System 


| CONTINENTAL CASUALTY COMPANY 
CONTINENTAL ASSURANCE COMPANY 


910 So. Michigan Avenue 
Chicago 





























Maryland !! 


General Agency positions open at 


CUMBERLAND ROCKVILLE 
FREDERICK WESTMINSTER 
HAGERSTOWN 


Excellent Territory—Special Direct Contract 
Whole-hearted Home Office Cooperation. 


George Washington Life Insurance Co. 


Charleston, West Virginia 














‘‘We want 2,000 copies.. 


.1T WILL BE OUR OFFICIAL TEXTBOOK!” 





WALTER CLUFF’S 
course of study in 
LIFE 
UNDERWRITING 
EFFICIENCY 


Now ready 
in book form 











Send for this 


Book today. 


Your money 


back if you 
don’t profit 


by reading it! 


EDITION LIMITED! 


the 


O wrote the official of 
a large life insurance 
company after reading 
Walter Cluff’s new book 
on Life Underwriting 
Efficiency, which has just 
come off the press. 
Based upon the experi- 
ences and experiments of 
many years educational 
direction of thousands of 
life agents this book is 
being acknowledged as 
best life insurance 
sales manual ever devel- 
oped. 


' 
' THE INSURANCE FIELD > 
| Box 617, Louisville, Ky. ' 
' Enclosed is one dollar. Send ; 
| Cluff’s new book to me. ' 

' 
: NAME ..ccccccccccccccccccccccs ' 


‘ ' 
‘ Address : 
(Check here if quantity price ; 

! 


RUSH COUPON——— ou desired. ) 
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Germanic Fire Insurance Compang 
of New York 


122 E. 42nd St. New York City 


Statement as of June 30, 1929 








Capital. . $1,000,000.00 Surplus. . $1,506,406.86 
Surplus to Policyholders ................ $2,506,406.86 
Gain in Assets—First Six Months Operation $218,000.00 

















I ) ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, 
yet conservative Life Insurance Company, can address 8S. D. Powell, 
Secretary, giving references. 

Industrial and Ordinary Lifé Insurance policies issued upon all 
attractive forms of policies. 




















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, 
Life time benefits—dividends—non-prorating and non-cancellable fea- 
tures—Backed by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and 
bonus. ceptional opportunity for district managers now in Illinois, 
Kentucky, California, Colorado, Oklahoma and Indiana. 


360 North Michigan Ave., Chicago, Illinois 















































| OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 

















INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 


Life, Health and Accident Insurance 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 


























DISTRICT AGENTS WANTED 


We are ready to contract several aggressive full time 
representatives in West Virginia, North Carolina, Florida 
and the District of Columba. We offer liberal commis- 
sions, life time renewals, and a line of policies that are 
outstanding in the insurance field. Correspondence con- 
fidential. 


Write F. A. HICKS, Superintendent of Agents 


Guarantee Fund Life Association 


Omaha, Nebr. 
ORGANIZED 1901 


Largest Organization of its Kind in America 














38 Years of Insurance Service 


The most liberal Ordinary Policies on men and women 
from age 10 to age 60. Annuity contracts; preferred risk 
policy at lower rates; sub-standard service to our full-time 
agents. 


Industrial Insurance from birth to age 65 


The only Non-Participating Company in the history of American 
Life Insurance to pay Voluntary Dividends on 
Non-Participating Ordinary Policies 





SUN LIFE INSURANCE COMPANY 
OF AMERICA 


Home Office: Baltimore, Maryland 


Assets over $8,000,000 Insurance in Force over $90,000,000 























& IS Tie S| 





Wilmer L. Moore, President 


ASK US 


WHY our General Agents are making better headway 
than ever. It will pay you to investigate. 

For the calibre men wanted, we have a profitable 
contract. 

Alabama, _ Louisiana, Florida, South Carolina, 
Georgia, Tennessee, Kentucky, Texas. 


The Southern States Life Insurance Co. 


ATLANTA, GEORGIA 
E. S. ALBRITTON, Vice-President and Manager of Agencies 









































FOURTH EDITION 


NOW READY 


Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and 
Underwriting 


By Dominge and Lincoln 


Members of National Fire Protection Assn. 


Over 5500 different subjects treated 
Numerous illustrations *y 


1150 pages of timely information—knowledge which may make profit or prevent loss. 
A bookwhich no fire underwriter can afford to be without. 


A Complete Text and Reference Book 
for All Insurance Men, comprising 


Processes and Materials Used in Manufacturing and Mercantile 
Establishments 


Chemicals arid Fire Hazards Described 
Causes and Lessons Learned in Prominent Fires 
Effect of Fire, Smoke and Water on Contents 
Dangerous Subjects Under Trade Names 
Definitions of Insurance Words and Phrases 
Descriptions of Various Forms of Insurance 
Standard Policy Thoroughly Explained 
Alphabetically Arranged and Well Cross-indexed 


PRICES: 


Per Copy (regular edition) $6.50 
12 copies $70 25 copies, $130 
50 copies, $200 100 copies, $350 


Edition de luxe, real flexible leather, gilt edges, thumb indexed, $10 


THE SPECTATOR COMPANY 


Publishers 
INSURANCE EXCHANGE 243 WEsT 39TH STREET 


CHICAGO NEW YORK 















































